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CANTONMENT STORES 
ARE BEING WRITTEN 
BY FIRE COMPANIES 


Business Being Written Through Local 
Agents Nearest Site of Encamp- 
ments—Rates Vary 


HOME COVERS LARGE PORTION 





Officers of Regiments Are Named in 
Policies as Assureds—Regular 
Mercantile Form Used 





Policies covering the contents of the 
regimental stores, several of which are 
to ‘be established at each army canton- 
ment, are now being written by the 
companies. Each regiment has its own 
store and the officers of the regiment 
are named in the policy as the assureds. 

The proposal to cover these stores 
was first made by a prominent Western 
agent to the Home Insurance Co. to 
issue a blanket policy covering all 
stores. The Home submitted a counter 
proposal to write the business through 
the local agent nearest the cantonment 
and much of it is being handled in this 
way though several of the regiments 
have preferred to place their insurance 
at cut rates. 


Values About $5,000 Per Store 

Bach store handles those articles not 
provided by the Government, which in- 
clude tobacco, stationery, candy, toilet 
articles, etc. ‘The value in most in- 
stances is about $5,000. As there are 
about four stores in each cantonment 
and sixteen cantonments, this would 
make the total amount at risk about 
$320,000. 

The rates vary but little though some 
of the State rate-making bodies have 
filed a much higher rate. It was this 
phase which caused some of the regi- 
ment authorities to seek cut rate in- 
surance. 


Business Arouses Interest 

The writing of this business has 
aroused considerable interest in fire 
insurance circles because of the sev- 
eral problems to be overcome. It was 
at first believed that the entire group 
of stores had been placed under a 
schedule through a New York broker. 
This was dispelled by the writing of 
separate policies for each store by local 
agents. 

The Government has nothing to do 
with the operation of these stores other 
than approving of their existence and 
providing space for same. 























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 





Equal Protection for ALL Policyholders. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 




















Established 1809 


North British 
and Mercantile 
Entered United States Ji cuirance Co. 


1866 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 





























SPRINGFIELD 


Fire & Marine Insurance Co. 
Cash Capital $2,500,006 00 


HE SPRINGFIELD for two-thirds of a century has 
i transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or eny other fraction of an agent, but 
is vested with the rights and dignity of an undivided re 
sentative of an undivided and independent company. e 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 
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GERMANIA LEADERS’ 
CLUB IS FORMED 
AT NEW ORLEANS 


First Annual Convention of Field Men 
of New York Company Results in 
Constructive Session 








H. W. GENNERICH IS PRESIDENT 





C. B. Rudd, D. G. Beck, C. F. Kuhns, 
G. G. Moore and Other Agents 
Make Inspiring Talks 


By Clarence Axman, Editor. 


(Special to The Eastern Underwriter’ 

New Orleans, La.—September 25.— 
The Germania Life Leaders’ Club was 
formed here today at the first annual 
convention of the Germania Life field 
men. Prominent managers and pro 
ducers of that Company held a con- 
vention full of inspiring talks, winding 
up with a banquet tonight at the St. 
Charles Hotel. 

H. W. Gennerich, of New York, was 
elected president of the Club, Mr. 
Gennerich has written $800,000 so far 


this year, his average policy being 
$3,200. In 1915 he wrote $771,000 for 
the Germania and in 1916 more than 
$800,000. He was with the Equitable 
Life from 1903 to and through 1906, 


with which Company he paid for $110,- 
000 his first year. He also made a 
good record with the Columbian Na- 
tional. 


Discuss Organization Problems 

The Germania convention was divided 
into three divisions. The first discus- 
sion was on organization problems, 
covering the selecting and training of 
agents, new agency material and how 
to start a new agent. Also there were 
talks on how an old agent can be made 
more productive, organizing city terri- 
tory and organiz ng country territory. 

The second discussion was a series 
of talks on sales problems. These in- 
cluded writing big business, writing 
city business, writing country business, 
selling insurance to women, securing 
settlement with application and “shots 
that have missed the mark.” 

The third discussion was confined to 
prospects, including how to secure 
them, how to prepare for interview, 
how to approach, how to conduct in- 
terview and how to close. 

C. B. Rudd’s Display 

Many interesting points were made. 
One novelty was the store window edu- 
cational display of C. B. Rudd, of 
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Evansville, Ind. He rented window IS STANDARDIZING CONTRACTS 


space in a store for $30 monthly. In 
one window he had a blinking electric 


light. At intervals of one minute this 
would go out. When it flashed, the 
light revealed a sign reading “Every 


time this light goes out, a Human light 


goes out.” Other signs recalled the 
the ever present possibility of death. 
The window was trimmed in black. 


Representatives of the Rudd agency 
stood outside giving appropriate litera- 
ture to passersby. Mr. Rudd said that 
this window display, at an expense of 
$125 for the. month, sold $50,000 of 
life insurance, including one $25,000 and 
one $15,000 policy. 

Manager David G. Beck, of Buffalo, 
said that every interview should result 
in a sale or disclose the reason why a 
sale was not made. “The agent,” he 
said, “should find out why he failed, if 
he fails, and correct his faults. There 
is excuse for one mistake, but not for 
a repetition. Every failure should re- 
sult in a stronger selling talk the next 
time.” 

“Read Insurance Papers” 

Mr. Beck suggested that agents 
spend one hour every morning reading 
insurance newspapers and other litera- 
ture. “It will give them fresh ideas” 
is his experience. 

Charles F. Kuhns, 
the greatest selling 
life insurance agent is 
the company for a death claim. “These 
checks should be shown to people, be- 
cause they furnish concrete proof of 
what life insurance does in the way of 
protection,” he said. 

George Godfrey Moore, of Topeka, 
Kans., said agents should keep their 
eye on the age of sons of prominent 
men in their community because many 
a settlement at maturity will pay for 
a boy’s education. 

W. Cc. Addy, of Minneapolis, gave an 
illustrated outline of conducting an in- 
terview. He had every point down on 
a chart and was followed with keenest 
interest. 

The talks were on a high average 
and the new club was given a mighty 
fine start. 


of Baltimore, said 
argument for a 
a check from 


RECEIVER FOR PILGRIM FATHERS 
Petition Filed By Massachusetts Attor- 
ney-General at Request of 
Insurance Department 

Henry M. Hutchings, of Dedham, 
Mass., has been appointed receiver for 
the Supreme Council, Pilgrim Fathers, 
Lawrence, Mass., by Judge Crosby of 
the Supreme Court at Boston. A peti- 
tion for receivership was filed recently 
by the attorney-general, acting in be- 
half of the insurance Commissioner, 
who set forth that the company’s state- 
ment of condition as of July 31, 1917, 
showed assets of only $5,019 with 
which to meet outstanding death claims 
amounting to $254,693. 

The business of the order has been 
steadily declining for years. In 1912 
its outstanding insurance was $20,278 
500 and at the close of 1916 $2,502,718. 


During the last five years the death 
rate per thousand members has in- 
ereased from 23.7 to 48.8. 


WOMEN IN THE FRATERNALS 

Since women have become wage- 
earners, they represent a certain eco- 
nomic value to the home, said Bina M. 
West in a recent talk. Should they be 
taken by death, there is a monetary 
loss to the home, which can in a meas- 
ure be replaced by insurance protec- 
tion. This fills the need and somewhat 
mitigates the loss to dependents. In 
the United States alone, there are 820,- 
792 members of solely women’s fra- 
ternal societies who appreciate this 
fact. 





Antonio Bollag, who. has represented 
the New York Life for forty years, who 
is seventy-five years old and who does 


business in Cuba, is in this country. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 








MEETING DATE CORRECTED 


The Life Underwriters’ Association of 
New York is notifying its members 
that through a misunderstanding it was 
announced that the first meeting of 
the season would be held October 3. 
This is a mistake. The first meeting 
will be held October 23. 


ANNUAL DIVIDEND POLICIES 


The Bankers’ Life, of Nebraska, 
which on September 1 had $12,000,090 
in assets, has written annual dividend 
policies for 30 years; non-participating 
policies for nearly 30 years, and de- 
ferred dividend contracts for nearly 
the life of the company. 


NEW CONTRACT 


The ‘Connecticut Mutual has an- 
nounced a new contract—a deferred 
annuity, giving large cash values at 


ages of maturity, 55, 60, 65 or 70. The 
rates are low. 
MR. GASTON’S PAPER 
In the “Life Insurance Salesman- 
ship” number of The Eastern Under- 
writer last week several typographical 
errors were unfortunately made in the 


first paragraph of the valuable article 
by George H. Gaston, second vice presi- 
dent of the Metropolitan Life. The first 
paragraph corrected should have read 
as follows: 

The editor has complimented me by 
his request that I write something for 
publication about the selling of indus- 
trial life insurance; and although I 
have not been restricted as to space, I 
realize how impracticable it would be 
for me to treat this subject adequately 


within the limitations to which my 
article may with propriety run, par- 
ticularly as I must deal with it ab- 


stractly rather than in the concrete. 











policies. 


be worth 














| CO-OPERATION 


E furnished 28,206 
leads last year from 
actual prospects who made 
inquiry concerning our 


Each lead has been 
proven by experience to 
$2.96 in first 
year commissions. 


This prospect bureau 
is one of our effective 
| plans of co-operation with 
real producers. 


Phoenix Mutual Life Insurance Company 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 


j 


No. 7 




















Volunteer State Life Makes Announce- 
ment at Meeting of Leaders’ Club 
in Chattanooga 


Chattanooga, Tenn., September 24.— 
The Volunteer State Life is standardiz- 


ing its contracts. This Company, which 
owns One of the most attractive build- 
ings in the city, and is making steady 
progress, is now doing business in ten 
States. At a meeting of the Volunteer 
Leaders’ Club here today W. R. Ellis, 
of Southern Texas, was elected presi- 
dent; and J. M. Smith, Western Ten- 
nessee, and J. W. Bishop, home office, 
vice-presidents. 

Winslow Russell, of the Phoenix Mu- 
tual Life, addressed the club at a ban- 
quet tonight, his subject being “Life 
Insurance as a Vocation.” 

Other speakers were Col. 
Corbett, Jacksonville, and Col. T. C. 
Thompson, Chattanooga. W. J. Arnette, 
second vice president of the Company, 
was toastmaster. 

At the agency meeting “The Farmer 
and How to Interest Him” was the 
subject of a paper read by J. M. Minton. 
Other speakers were W. H. Camp, W. 
R. Ellis, J. M. Smith, Frank E. Brod- 
nax, B.S. Williams, C. T. McClenaghan, 
C. M. Bishop, T. R. Boyd, H. Lee Har- 
vey, C. S. Alston and C. G. Hall. 


Walter P. 


BROOKLYN BEATS NEW YORK 


The contest between the Aetna Life’s 
Brooklyn branch office and the New 
York office of F. F. Eagles, which was 
in progress from July 16 to 31, was 
won by Brooklyn. The sixteen pro- 
ducers who worked for the success of 
the Brooklyn office wrote 126 applica- 


tions with premiums of $1,977.30. The 
largest producers were Chauncey G. 
Cozine, Carl Langenau, Arnold Mun- 


nich and M. F. 
named. 

At the Frank F. Eagles agency, the 
volume of business written amounted to 
$944.50, representing 41 applications. 


McDonald, in the order 


GROUP GOES TO TRAVELERS 

The Austin Organ Company of Hart- 
ford has taken a group contract with 
the Travelers, providing $600 for every 
employe who hus been with it for six 
months. For every additional three 
months $100 will be added to the face 
of the policy until the maximum of 
$1,000 is reached. The group numbers 
one hundred. 


Edward T. Pape, one of the most 
prominent superintendents of The Pru- 
ad. ntial, was honor guest at a banquet 
in Utica a few days ago, commemora- 
tive of his thirtieth anniversary. with 
the company. 

Mr. Pape went with The Prudential 
in Baltimore, August 5, 1887, as arf 
agent, and worked himself up to his 
present excellent position as _ super- 
intendent of the Utica district. In 
May, 1907, Mr. Pape came to Utica to 
take charge of the district and since 


that time things have been on the 
boom in this locality for The Pruden- 
tial. He has made an industrial in- 


surance increase of $572,000 in annual 
premiums, while the ordinary insur- 
ance increase has been $6,500,000. When 
Mr. Pape first came to this district 
there were 24 agents, and now there 
are 83. The increase in industrial insur- 
ance has been 250 per cent. of the en- 
ance in the 10 years under his guid- 
tire increase put on in the district in 
the previous 20 years. 





A. G. Berry, of Havre, Mont., shows 
what can be done in a small town by 
an enterprising life insurance agent. 
Liavre has 3,000 population. He wrote 
during the New York Life’s Club year 
$410,750. His recipe is “Continually 
Think Success.” 
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Unraveling Tangle 
In Moratorium Bill 


GOVERNMENT PLANS TO PROTECT 
LIFE COMPANIES AGAINST 
LAPSE LOSSES 





May Deposit Bonds to Guarantee In- 
surers After Reserve on Policies 
is Exhausted 


In suggesting amendments to the 
Federal moratorium measure, the Asso- 
ciation of Life Insurance Presidents, 
September 21, appointed the following 
committee to appear the sub- 
committee of the Senate judiciary com- 
mittee: ‘Robert Lynn Cox, Metropolitan 
Life; Robert Henderson, Equitable Life, 
and Alfred Hurrell, Prudential. 


before 


Care was taken to emphasize that 
the Association’s attitude toward the 


bill ‘was not one of opposition, but that 
duty to policyholders generally made 
it important to point out to the officials 
at Washington the effect of provisions 
in the life insurance section, of the 
measure. 

The bill is Senate No. 2859, an admin- 
istration measure, titled the Soldiers’ 
and Sailors’ Civil Rights Act. Its gen- 
eral design is to stay court actions and 
suspend the payment of debts and of 
certain other contract obligations in the 
cases of soldiers and sailors while in 
service. 

Premiums Payable After War 

Paragraph 1 of Section 13 of the bili 
legal reserve life insurance 
and provides that no forfeiture or lapse 
shall be declared or enforced on any 
policy of insurance on the life of any 
person in military service up to $5,000, 
irrespective of the amount written on 
such life, if issued prior to September, 
1917, on which policy premiums have 
been paid for one year or more, for 
non-payment of any premium falling 
due during the period of such service. 
It is further provided that any such pre- 
mium shall be charged to the policy and 
may ‘be paid by the insured without a 


refers to 


physical re-examination within six 
months after the termination of such 
service if the full amount of any un- 


paid premium is then tendered together 
with interest thereon at the rate charged 
on policy loans. In the event that the 
period of military service is terminated 
by death any amount unpaid and re- 
maining charged against the policy shall 














Assistant Actuary Wanted 


Large, progressive Life Insurance Company, 
centrally located in the West, has an opening for a 
qualified man as an Assistant Actuary. 

Address “WESTERN” 


c/o The Eastern Underwriter 


105 William Street, New York 


























be deducted from the face of the policy 
as paid to beneficiary named therein. 


Policyholders’ Rights Violated 

Before the sub-committee of the Sen- 
ate judiciary committee, September 22, 
Mr. Cox spoke for the association of 
Life Insurance Presidents. Mr. Mcin- 
tosh, general counsel of the New York 
Life, and Secretary Blackburn of the 
American Life Convention co-operated 
in the presentation of the case in be- 
half of policyholders. 

It was pointed out that the effect of 
the life insurance section of the bill 
would be to compel compani*s to con 
tinue the insurance of a soldicr or sailor 
even if there were no reserve against 
the policy. The policy might be so re- 
cent that there was all 
or only enough to pay the premium for 
a ‘year (while it might be necessary to 
carry on the insurance for a number of 
years, depending upon the length of the 
war. Again, there would be a large 
group of cases where the reserve had 
already been exhausted through policy 
loans. The only way in which the re 
quirements of the bill could be met in 
these various cases would be to take the 
money from funds belonging to other 
policyholders whose contract rights 
would thus be violated. It was stated 
that the life insurance section was a 
variation from the principle of the re- 
mainder of the bill which merely pro- 
vided for deferring the payment of debts 
owed by the soldiers whereas in the 
case of soldiers’ insurance it practically 
was provided that the companies must 
make outright payments from trust 
funds of others to continue the insur- 
ance. 

Might Protect Companies 

Following an all-day session of the 
sub-committee during which the mem- 
bers seemed impressed with the injus- 
tice of the life insurance section of the 
vill, a suggestion was made that it be 
redrafted ‘with a provision that the gov- 


no reserve at 


ernment guarantee the companies 
against losses in connection with con- 
tinuing lapsed insurance. Senator 


Reed of the committee said he could 


not see how this legislation could be 
passed as drawn, but believes it is 


entirely feasible to frame a law that 
will provide for the payment of these 
premiums and to take care of this sit- 
uation. Major Wigmore of the War 
Department favored guaranteeing the 
companies against such losses. 


Government to Deposit Bonds 

The matter of redrafting was there- 
upon referred to the representatives of 
the war department who drew the orig- 
inal measure and to the life insurance 
men present. After sessions on Sat- 
urday and Sunday, it was decided by 
the war department representatives to 
recommend to the Senate sub-commit 
tee a measure providing that the gov- 
ernment — shall deposit government 
bonds with the companies to guarantee 
them against losses where insurance is 
continued after the exhausion of the 
reserve thereon. In such cases, a lien 
against ‘the policy is to be given to the 
government so as to protect it from 
loss. 


Doubt Powers of Congress 
September 25 Major Wigmore of the 


war department presented the substi 
tute to the sub-committee, with the 
suggestion that it take the place of 


Section 13 or be treated as a separate 
bill. At the conclusion of the session 
of the sub-committee, it was stated that 
a report ;would probably be made to 
the Senate judiciary committee to in 
corporate the substitute in the Civil 
Rights bill or to insert it as an amend 
ment to the pending Soldiers’ and Sail- 
ors’ War Insurance measure and elim- 
inate from the Civil Rights bill all ref 
erence to insurance. 

Coincidentally the insurance section 
of the Civil Rights bill is being consid 
ered by the full judiciary committee of 
the House. The Association reports 
from Washington indicate that uncer 
tainty seemed to be developing in the 
minds of the members of that commit- 
tee as to the powers of Congress to 
enact the measure as originally drafted 
They are proceeding along the line of 
confining the bill strictly to postponing 
legal remedies; that is, holding in abbey 
ance the enforcement of rights detri- 
mental to the interests of persons en 
gaged in military service. 


Federal Life Has 
New Policy Form 


WILL PAY TRIPLE INDEMNITY 
FOR ACCIDENTAL DEATH 


T. L. Barnes and C. C. McCue First 
Prize Winners at Annual Agency 
Convention 


(Special to The Eastern Underwriter) 
By Clarence Axman, Editor. 
New Orleans, La., September 27.— 
At the annual agency convention of the 
Federal Life of Chicago, held in New 
Orleans September 25, a new policy 
contract was announced known as the 
Triple X. It pays for death by natural 
causes $5,000; death by accident $10,- 


000; death resulting from injuries re- 
ceived while On a common carrier, in 
a burning hotel or from cyclone or 


lightning $15,000. 

The convention was one of the best 
the Company has held and one of the 
felicitous features was the presentation 
of a watch to Charles S. Rannels, sec- 
retary and agency manager. Russell 
H. Pope, president of the Federal Life 
Ciub, was present in army uniform. He 


has been detailed at Camp Custer, 
Battle Creek, Mich. 
In the life department, T. L. Barnes 


won the $300 grand prize for produc- 
tion; T. J. Wood $200 prize; H. C. Me- 
Cann $100. Gus B. Barlow won the 
renewal prize of $100 and C. C. McCue, 
first accident and health prize. 

Among the numerous interesting pa- 
pers read were, “Finding Accident and 
Health Prospects”; “What a Man Must 
do to Write $200,000 a Year”; “How I 
Built up a Monthly Premium Debit,” 
and “Joint Agency Management.” A 
banquet was held Tuesday night 

Martin L. Wood Heads Club 

Martin lL. Wood, of 


Oklahoma, was 
elected president of the Federal Life 
Club for the ensuing year, he having 


stood highest in production of business. 
Bert Hunt, of Cleveland, chosen 
vice-president. 


was 


EQUITABLE MAY MUTUALIZE 


Court Holds That Nothing in Insurance 
Law Forbade Company Carrying 
Out Plan. 


Judge Hough of the United States 
District Court has denied the applica- 
tion of the Royal Trust Company and 
the executors and trustees of the estate 
of Sir William C. Van Horne for a tem- 
porary injunction restraining the Equl- 
table Life from carrying through its 
proposed plan of mutualization, pending 


trial of the suit for a permanent in- 
junction. The court found that the 
constitutionality of the proposed plan 


being assumed, it must be decided that 
nothing in the insurance law forbade 
the mutualization 








STRENGTH OF | 
GIBRALTAR |! 











Prudential Group Policies Sell 


Because of absolute protection, low premiums, annual dividends, grace 
termination refunds, incontestability 
clause, special certificates for employees, privilege of naming bene- 
ficiary, good commissions, and the Company’s great experience in d al- 


period, disability 


provisions, 


ing with millions of workers in forty years. 


FORREST F. DRYDEN, President 





Send for Particulars of Policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 
Home Office: 


NEWARK, N. J. 
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NEW GROUP IDEA 


$500 on Employes Over 50 Years Old; 
$800 for Young Men After 
Year 


The Jackson Motor Shaft Co., of 
Jackson, Michigan, is using an inter- 
esting formula in a new Traveler group 
contract closed on August 24. The 
number of risks is 159, and employes 
over fifty years of age at the time of 
their employment are to be covered for 
$500 flat without increase for extra 
service. Younger employes, however, 
will be given $800 insurance at the end 
of the first year’s service and $100 ad- 
ditional annually to a-maximum of 
$1,500. 

Two new large group risks have been 
written by the Travelers in Providence. 
One is the General Fire Extinguisher 
Company, and the other the Wauskuck 
.Company, makers of woolens. 

The extinguisher company is covering 
1,400 men, giving them $500 each after 
six months’ service, $600 after the first 
year, and $100 additional each year 
thereafter. The contract went into ef- 
fect on September 1. 

The Travelers also announces that 
the J. P. Smith Shoe Company, Chi- 
cago, on August 16 covered five hundred 
employes, allowing them $300 after the 
first year of service and $100 for each 
extra year up to a maximum of $1,000; 
and this arrangement is retroactive. 

Gerald Cooper, a Providence bleach- 
er, has provided for seventy-eight em 
ployes on a formula of $500 after three 
months, $600 after nine months,. $700 
after fifteen months, and $100 every 
six months up to a maximum of $1,000 


ACTUAL LOSSES IN BATTLE 

Frederick B. Richards writing in the 
New York “Times” throws light on the 
actual losses in battle when he says: 

The one regiment in all the Union 
Army which sustained the greatest loss 
in battle during the American Civil 
War was the Fifth New Hampshire In- 
fantry. It lost 295 men killed or mor- 
tally wounded in action during the four 
years of service from 1861 to 1865. 

There were thirty-four regiments of 
the Union Army whose casualties in 
killed, wounded, or missing amounted 
to 58 per cent. or over of the men en- 
gaged in one battle; in each case, how- 
ever, there was not a full regiment en- 
gaged. ‘For example, the First Minne- 
sota at Gettysburg, which was the 
highest percentage, had 47 killed and 
168 wounded, or a total loss of 215 out 
of 262 men engaged. This is a loss of 
82° per cent. The Ninth [I[linois at 
Shiloh had 61 killed, 300 wounded and 
5 missing, a total of 63.3 per cent. 

The Light Brigade which has been 
immortalized by Tennyson took 673 of- 
fleers and men into that charge at 
Balaklava in which 113 were killed and 
134 wounded, a total of 247, or 36.7 
per cent. 

The heaviest loss in the German 
Army of the Franco-Prussian War was 
the Sixteenth Infantry (Third West- 
phalian), at Mars La Tour, which had 
509 killed, 619 wounded, 365 missing, a 
total of 1,484, or 49.4 per cent., out of 
a regiment of 3,000 men. 


DELIVER THE GOODS 

There’s no longer any place for the 
man who is able but does not ‘Deliver 
the Goods.” All doors to preferment 
are closed to him. Not only is “De- 
liver the Goods” the supreme test of 
efficiency, but it is the only badge of 
deserved honor, says International Life. 

So charged is the very atmosphere 
with the thought that even inanimate 
things speak to us. 

Hear the blows of the blacksmith— 
listen to the splash of the river steam- 
er’s wheel—catch the sharp notes of 
the cotton spindles—feel the vibrations 
of the molten steel blasts—they are all 
saying, each in its own peculiar but 
concordant voice, “Deliver the Goods!” 





Life Men 
Express Opinions 


R. J. MIX 
| have looked over a good 
many “Special” and “De Luxe” 
editions gotten out by insurance 
periodicals, but | will say to you 
frankly and honestly that | have 
never seen one which in my 
judgment compared with this 
compilation of articles in the 
“Life Insurance Salesmanship” 
edition of The Eastern Under- 
writer written by prominent life 
insurance men, and | again con- 
gratulate you most heartily upon 
your ability and enterprise. 
EDWARD A. WOODS 
| think the “Salesmanship” 
edition of The Eastern Under- 
writer is the most practical and 
most useful edition of any in- 
surance journal | have ever 
seen. Any man who cannot get 
something valuable out of this 
edition (enough to pay several 
years’ subscription to The 
Eastern Underwriter) has him- 
self to blame, not the paper. 
JEROME PHILP 
| have just looked over the 
“Life Insurance Salesmanship” 
edition of The Eastern Under- 
writer. It is great, and | am 
sure the whole fraternity will 
appreciate the effort, to say 
nothing of the initiative and 
courage required to bring out 
an issue of this size and quality 
at this time. 
GEORGE B. SPEER 
Permit me to congratulate you 
on the current issue of The 
Eastern Underwriter, which ap- 
pears in two parts. |! write you 
not because of my article which 
appears therein, but of the high 
grade matter and the excellence 
with which you have assembled 
the various contributions. This 
particular number of your paper 
. emphasizes the energy and en- 
terprise you always put behind 
your work, and | congratulate 
you most heartily on its con- 
ception and execution. 











CONVERTING TERM 

During the past three years the Chi- 
cago agency of the Phoenix Mutual 
Life, has followed a consistent plan of 
endeavoring to convert term policies to 
higher plans and has been very suc- 
cessful. ‘In that period over $180,000 
has been converted, including approx? 
imately $50,000 during the last year. 

This is real conservation—the keep- 
ing on the books of the agency a con- 
siderable volume of business which 
would otherwise go off in a short time, 
and naturally the amount of premiumS 
on this business has been more than 
doubled. 





MARTINDALE SOLD ANNUITY 

It is reported that among the activi- 
ties of Joseph B. Martindale, former 
president of the Chemical National 
Bank, was the handling of a $25,000 
annuity for which Edward Hunt, a 
nephew of the late Wilson G. Hunt, a 
dry goods merchant, paid two insurance 
companies $240,000. For this, Martin- 
dale is said to have been paid a com- 
mission of $4,500, the first large sum of 
money he ever received. 





THIRTY PER CENT. INSURED 


Census of Wisconsin Guardsmen Shows 


5,000 of 16,000 Are Protected— 
Ignorance of War Clauses 


Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 


Of 16,000 members of the National 
Guard wpwards of 5,000 carry insurance. 
This fact has been revealed by the first 
insurance census taken of guardsmen. 
It was conducted under direction of 
Insurance Commissioner M. J. Cleary. 
Mr. Cleary says that some members of 
companies have more than one policy. 
This is particularly true of officers. In 
all 5,000 policies are outstanding. 

The census was conducted by the In- 
surance Department for the purpose of 
ascertaining who the beneficiaries of 
each soldier were; how much insurance 
they had and who would pay the pre- 
miums in the absence of the men. 

“We have found that many men carry 
policies and do not know that the com- 
pany in which they carry their insur- 
ance requires a war clause and an ad- a 
ditional premium while engaged in mil- 
itary service,” said ‘Mr. Cleary. ‘This 
census reveais these facts. We have 
today sent to the different companies 
of the State a list of the men jwho are 
with the army and who have insurance 
in their institutions. This is done so 
that these companies can immediately 
notify the person who is to pay the pre- 
mium in their absence; that the extra 
premium may be paid so that no loss 
will occur to the beneficiaries in case 
of death. (We also want to be able to 
work out ‘plans so that insurance carried 
by men will not lapse in their absence.” 








WITH TRAVELERS 39 YEARS 

John L. Way, vice-president and di- 
rector of the Travelers Insurance Com- 
pany, and vice-president and director of 
the Travelers Indemnity ‘Company, 
ended his thirty-ninth year with the 
company last week. A large basket 
of yellow and white chrysanthemums 
vas given to him by home office asso- 
c:ates. 

Mr. Way went with the company as 
clerk in 1878. He was appointed 
special agent in Iowa and Nebraska, 
and later became State agent for Con- 
necticut and Rhode Island. As a re- 
sult of his valuable service in this 
capacity, he was appointed in a year or 
50, State agent for Missouri, Arkansas, 
Icwa, Nebraska and Texas, with head- 
quarters in St. Louis. 


MILLION HIS SECOND YEAR 

Joseph Abrahams, of the Equitable 
Life Assurance Society, wrote $1,032,- 
3F2 during his second year in life in- 
sirance, ending July 31, 1917. On the 
last working day of 1916 he established 
a record by securing 12 applications 
between 5 P. M. and 12 P. M. 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 

PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 
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44 MILLIONS from 42 AGENCIES 


THE 1916 RECORD OF OUR EARNEST, 
LOYAL AND HAPPY AGENCY FDRCE 











New England Mutual Life 


Insurance Company 
BOSTON, MASS. | 
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Policy not Payable 
to a Bankrupt 





DECISION IN A FEDERAL 
CASE, NEW YORK 


COURT 


Purpose of a Section Covering Point 
of Trusteeship Reviewed By 
Judge Mayer 

The legal departments of the life in- 
surance companies have been interested 
in a bankruptcy decision in the Dis- 
tiict Court, S. D., New York, covering 
a petition to review an order of the 
referee to compel the surrender by the 
bankrupt of a life insurance policy, 
ov in the alternative to pay the alleged 
cush surrender value to the trustee. 
Judge Mayer gave the opinion. Thé 
bankrupt was John T. Gannon, who 
held an industrial policy in The Pru- 
Cential. The decision follows: 

The company, by the terms of the 
policy, “promises to pay * * * unto 
the executors, administrators or as- 
signs” of the insured the sum of $500, 
but the policy “is issued and accepted 
subject to the following restrictions, 
conditions and agreement. * * * 
Second. The company may pay the sum of 


money insured hereby, to any relative by 
blood, or connection by marriage of the in- 


sured, or to any other person appearing to 
said company to be equitably entitled to the 
same by reason of having incurred expense 


in any way on behalf of the insured for his 
or her burial, or for any other purpose, and 
the production by the company of a receipt 
signed by any or either of them shall be con- 
clusive evidence that such sum has been paid 
to the person or persons entitled thereto, and 
that all claims under this policy have been 
fully satisfied. 

From the foregoing it will be seen 
that this policy belongs to that class 
of insurance known as industrial life 
insurance and is devised for the protec- 
tion of persons of smal] means. Para- 
graph 2 discloses a wise and bene- 
ficent safeguard whereby the insured 
may be assured a decent burial and, 
because of the words “or any other 
purpose” whereby the company retains 
large. discretion to reimburse relative 
or others for proper expenses, such 
presumably (to illustrate) as might be 
incurred for doctor’s or hospital bills. 
It is consonant with public policy that 
the true intent of so safeguarded a 
contract of life insurance should be car- 
ried out. 

At Discretion of the Company 

The policy is thus not payable abso- 
lutely to the executors or adminis- 
trators of the insured, but, in the event 
that expenses have been incurred on 
behalf of thé insured, the policy is pay- 
able to the executors and administra- 
tors only at the discretion of the com- 
pany. 

The case, therefore, does not fall un- 
der the provisions of section 70 of the 
Bankruptcy Act, because, owing to its 
peculiar terms, the policy is not pay- 
able to the bankrupt, “his estate or 
personal representatives,” in the sense 
of the statute, any more than were the 
policies in Re Hammel, 221 Fed. 56, 
137 C. C. A. 80, or in Re. Arkin, 231 
Fed. 947, 146 C. C. A. 143, or Milkman 


vs. Arthe et al., 139 
i. oa. oe 

The purpose of section 70, so far as 
applicable to life insurance policies, is 
thus stated in Holden vs. Stratton, 
198, U. S. 

As_ section 70a deals only with property 
which, not being exempt, passes to the 
trustee, the mission of the proviso was, in the 
interest of the perpetuation of policies of life 
insurance, to provide a rule by which, where 
such policies passed to the trustee because 
they were not exempt, if they had a_ sur- 
render value their future operation could be 
preserved ‘by vesting the bankrupt with the 
privilege of paying such surrender value, 
whereby the policy would be withdrawn out 
of the category of an asset of the estate. 
That is to say, the purpose of the proviso 
was to confer a benefit upon the insured 
bankrupt iby limiting the character of the in 
terest in a non-exempt life insurance policy 
which should pass to the trustee, and not to 
cause such a policy when exempt to become 
an asset of the estate, 

Having in mind the attitude of the 
courts as shown in the Supreme Court 
and Circuit Court of Appeals cases cited 
supra (and others referred to in these 
opinions), it must be concluded that 
title to this policy did not vest in the 
trustee. 

In view of the foregoing, it is un- 
necessary to determine whether the 
evidence shows that the company by 
its practice or a clear concession to 
that effect will pay the surrender value 
of the policy so as to bring the case 
within Hiscock vs. Mertens, supra, in 
that regard. The testimony is by no 
means satisfactory but, under the cir- 
cumstances, this phase need not be 
gone into. 

The order of the referee is reversed. 


223 Fed. 507, 


A SPLENDID PROGRAM 





Topics That Were Discussed at Connec- 
ticut Mutual Life’s Recent 
Convention 


The field force which attended the 
recent convention of the Connecticut 
Mutual men at Fishers’ Island, Conn., 
returned with the statement that they 
were greatly pleased with the wide 
range of the papers covered. In dis- 
cussing the arrangement of this pro- 
gram Griffin N. Lovelace, superintend- 
ent of agencies, said: 

“The first step was to collate a lot of 
apparently diversified material and then 
classify it as best we could. For days 
and weeks the material at hand ap- 
peared a veritable chaos, and the task 
seemed hopeless. Finally, however, we 
succeeded in arranging five general 
heads, which seem simple enough. 
These are, first: The History and Prin- 
ciples of Life Insurance. Second: The 
History, Contracts and Practices of the 
Ccnnecticut Mutual; Third: Materials 
for Soliciting, covering both the Needs 
for What we Have to Sell, and the 
Things we Have to Sell. Fourth: 
Sslesmanship, or How to Present What 
we Have to Sell. Fifth: Miscellany, 
covering many items which can hardly 
be classified under a general head.” 

The program follows: 

“The Needs of Life Insurance,” or 
“What Life Insurance Will Do,” S. L. 
Morton, general agent, St. Louis; 
“Life Insurance as Credit,” Geo. H. 
Parker, general agent, Brooklyn; “How 
to Use Our Materials to Prepare @ 
Proposition or Sales Talk,” C. C. Hills, 





are higher this year than ever before. 
attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company — 


OF PITTSBURGH .. .. 


Our 


’ 
t 








40% 


for Fidelity field men. 
MORE Fidelity insurance. 


Write to-day— 


INCORPORATED 1878 





Increase in Paid New Premiums—that 
tells the 1916 story of Fidelity progress. 


Direct leads and the Fidelity “Income for Life” plan are making money 
Any man who can sell life insurance can ‘sell 


Fidelity Mutual Life 
INSURANCE COMPANY, PHILADELPHIA 


WALTER LE MAR TALBOT, President 





general agent, Rochester, N. Y.; “Life 
Insurance to Encourage Thrift,” S. 
Edwin Price, special agent, Baltimore. 

“The Policy Contract”; “Principles 
of Life Insurance,” “Business Insur- 
ance,” “Team Work,” ‘Securing Pros- 
pects,” “Principals of Life Insurance,” 
“The Policy’ Contract—Settlements,” 
“Teath Claim Settlements,” “Life Insur- 
ance for Charitable Endowments,” “The 
Investment of Large Funds in Life In- 
surance,” Securing Settlements with 
the Application,” “Life Insurance as a 
Birthday or Christmas Present,” “Life 
Insurance as a Protection Against 
Shrinkage in Assets,” “Advantages of 
Mutual Life Insurance Over Non-Par- 
ticipating Insurance,” “The Investment 
of Trust Funds in Life Insurance,” 
“The Company,” “Advance Information 
on Prospects,” “Life Insurance for 
Ecucational Purposes,” “Chalk Talks,” 
“Service Values vs. Incidental Details,” 
“The Need for Disability,” Life Insur- 
ance as a Safe Investment.” 

“Principles of Life Insurance,” “Farm 
Loans,” “Soil and Soil Types,” ‘The 
Extension of the Field of Risks,” “The 
Medical Department: What it is, and 
What it Does,” How to Deliver a Pol- 
icy,” “How to Meet the Objections of 
the Buyer.” 

“Annuity Forms,” “Effect of Creating 
aun Immediate Estate by Life Insur- 
ance,” “Old-Age Insurance,” “Life In- 
surance to Cover Outstanding Indebted- 
ness,” “Self-Analysis,” “The Daily Re- 
port,” “Interest Income Insurance,” “In- 
come Insurance for Small Buyers.” 








HOME LIFE 


INSURANCE CQO, 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,238, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 











The Nation Needs Its Business 


Not less patriotic than those who serve the Nation in organizations directly con- 


NATIONAL LIFE INSURANCE COMPANY 


(M UAL) nected with the war, are those who keep the wheels 1 a ne ny | —- 

ER, NT Their work contributes to the country’s moral poise, and, as well, keeps sow 
MONTPELI VERMO financial foundation on which our great part in the war must rest. Life insurance és 
67th Year one of the great conservators of national resources, through its protection of the 


myriad homes of the people and the businesses which furnish their maintenance. Life 
insurance has therefore a great opportunity and a great duty in this time of crisis. 


Occasionally we have a General Agency opening 


FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 


value $409,882 above par) the 67th report shows: JOSEPH C. BEHAN, Superintendent of Agencies 


fa. aaa eae 98eeee eS We wesewne ee yo ed 

BRDEIGIOR cccccccccccceccs cosccccccoe ’ ’ “ MASSACHUSETTS MUTUAL 4 
i ks veeccecee $ 4,157,546.46 . ' 
INSURANCE IN FORCE ....... . ss» «$212,037,400.00 Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 


A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 


















































6 THE EASTERN UNDERWRITER September 28, 1917. 
~— THE MOST VALUABLE POLICY FOR YOU, 
LIVE HINTS FOR BUSINESS GET TERS Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Practical Suggestions to Help the Man With the Rate Secure prompt action in the 
Book Increase His Income and General Efficiency 
Some folks get the im- it’? Here you are, part of one ‘of the 
No Harm pression that it is bun- big financial successe; f the earth. 
To Be combe when we talk of Sehe quntahom be itis _ that aieite « a 
Sentimental the great missidn of life you as a partner into this great institu- 


insurance, They imagine 
there is a measure of self-aggrandize- 
ment when we speak of the high nature 
of our calling. They say life insurance 
is merely a money-making business by 
which men earn a livelihood, the same 
as if they sold shoes or pianos or things 
to eat and drink. But they misread the 
facts. How could it be otherwise? 
They never get down close to life in its 
every day intimate phases and strug- 
gles. They are not in touch with the 
homes and businesses where life insur- 
ence beneficences occur. How could 
they be expected to know or appreciate 
the high calling of life insurance and 
the things it does? 

What a satisfaction it must be to an 
agent who can play a helpful part in 
dcmestic happiness. With what satis- 
faction must an agent look upon such 
a family when he realizes that through 
bis. efforts the head of it was persuaded, 
perhaps against his will, to do the one 
and only thing that could have lessened 
the disaster for his household when the 
biow fell. 

And there ‘are fates that are even 
worse than death. In the abstract death 
is not so dreadful, for it comes in the 
natural course like peaceful slumber, 
to which we lie down at night, bring- 
ing rest and eternal quiet, and a sur- 
cease from care and suffering. Weath 
is often a relief that is sought and 
prayed for. Many ‘people actually wel- 
come death. But no one seeks, prays 
fer, or welcomes the living death that 
makes necessary the waiving of a pre- 
mium or the paying of a policy in in- 
slalments because of hopeless disabil- 
ity. No one prays for that. 

And so I! say the stories in a recent 
issue of the suffering of a college boy 
from infantile paralysis, of a tailor who 
was incapacitated by tuberculosis, of a 
janitor helpless from cancer of the 
stomach, all doomed to live on, bur- 
dens to themselves and families save 
for the relief they will receive through 
life insurance, these things shed a new 
light on the high nature of a calling 
that veritably brings cheer to a weary 
world. 

Of all the businesses we know, there’s 
nothing that approaches life insurance 
for gripping the heart strings.—T. A. 
Buckner, New York Life. 

1” * a 


George Godfrey Moore, 
Moore’s Letter of the Germania Life, 
To Find who is an ingenious 
New Prospects and effective letter 
writer, has originated 
a new one, which he encloses with a 
cord having a picture and description 
of a steel box for valuable papers which 
he gives to those who furnished the 
names requested in the letter, which is 
subjoined, The Eastern Underwriter 
having seen it in “Service,” published 
by the Germania Life: 
My Dear Policyholder: 

On the north wall of my office there 
stands a little black and white motto 
Which says: “When a person loses his 
ability to co-operate with others he has 
joiend the Down and Out Club.” And 
ncw for the application. 

You hold a life fellowship in the Ger- 
mania and the Germania depends on 
your co-operation for its success. You 
are not so much a patron as a partner 
with us. Every passing word of com- 
ment, good or ill, affects our progress 
yours and mine. The Germania is your 
banker to the extent of the premium 
you pay; the Germania stands for serv- 
ice to you always—live, friendly, boost- 
ing, constructive service. 

What would you think of a _ stock- 


holder in a bank who did not patronize 


tion. What are you doing for it? I 
am sure you want to do your part to 
make your company a big success. This 
you can do by telling each of your 
many friends of some of the good points 
about a Germania policy, and why he 
should have one. 

There are ten active agents for our 
company in Topeka, sixty in this State. 


They are live wires, their persona) 
business is big; their influence is 
powerful. They can be of great help 
to you. Just ask me and I will tell 


you how we can co-operate. 

Now if you will give me on the en- 
closed card, the names of five of your 
friends whom you would like to see in 
our Company, I will send you one of 
the “strong boxes.” 

GEORGE GODFREY MOORE. 
* * + 
Lawrence L. Brill is 
A New editor of “The Neworld- 
Selling Talk er,” the new publication 


Editor issued on the 7th of each 
month by the New World 
Life Insurance Company, “guaranteed 


circulation enough so that no one will 
feel slighted.” It is much larger than 
the ordinary life insurance publication; 
contains many little essays to stimu- 
late production; a few epigrams, and 
illustrations to brighten up the tops of 
its pages. Here are two of the best 
epigrams: 

If a man could die twice, what a lot 
of life insurance he would carry the 
second time. 

In our game the loafer hasn’t got as 
much chance as a celluloid mouse being 


chased through Hell by an asbestos 
cat. 
+ +” + 
The Missouri State Life 


Keeping At tells a story of a producer 
It All Day of that company who pur- 
Long posely left his watch at 
home one morning and 
swore he wouldn’t look at a clock or ask 
enybody the time all day, nor sit down 
except to talk to a prospect or for 
fifteen minutes at lunch time, but would 
just keep on the hard go all day try- 
ing to sell insurance. He said he wrote 
more life insurance that day than he 
had in any day for a year. He added 
that ever since then, when he doesn’t 
seem to be writing as much as he 
should, he takes that same dose for a 
day and it gingers him right up back 
into his usual hard pushing form. 
Try that same prescription for a day 
and note the result. 


UTILIZATION OF INSURANCE 

Another way in which insurance can 
be utilized is as follows: 

B knows that if he outlives A the 
estate Will belong to him, but as long 
as A lives he gets nothing. He may 
need money, however, to support him 
self and his family, and if his life could 
be guaranteed he could borrow from 
a bank or trust company. Now, al- 
though his life cannot be guaranteed, 
his life can be insured, and a bank or 


trust company is often ready to lend 
money in such a case if the risk of 
death is covered by a policy at least 


equivalent to the amount of the loan. 


BELIEVES IN RAW MATERIAL 
The Public Savings Insurance Co. has 
nrinted the following observation on 


how agents can best be secured: 
“Then how can good agents be se. 
cured? There is but one right way, 


sure way, sensible way, and that is to 
solect the proper raw material and de- 
velop it into the good agent for staff 
and company.” 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 


DIOS oc ccidccineretdtarsenesinacestessneyess sdeknupenadeeepnaenedsessataventsaeees + $14,464,552.23 
UL. heahegsededapeesedeveaswesenceséneanes.osesscdcevasdautboonts edovescesees 12,436,717.56 
COORD ONG Gerla ceccccccecececcsces Spkiene’xssedeeneknenadaanesdbenetenede ° 027 ,834.67 
CORURRIIEG D0 MED cc cingiacmnedsediegabsbisesescetesececedcedoossvousebarsenens + 118,349,212.00 
Payments to Policyholders since Organization. ............sscecececececcececseees 18,119,172.50 
EE WAFERS TS WEMOIEGS GONG. ccccvctcccccsscccevcccccscesosecossosed $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 








FOUNDED 1865 
Unexcelled In Favorable Mortality ' 


and Economy of Management 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 








Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Inc. 1851 
New policies with modern provisions Attractive literature 
W.D. Wyman, President W.S. Weld, Supt. of Agencies 














e 
State Mutual Life Assurance Co. 
OF WORCESTER, MASSACHUSETTS 
Incorporated 1844 
The Company that gives complete satisfaction to policyholders and 
agents because both are a part of it. 

SEVENTY-THREE YEARS of faithfulness to every promise made. 
Success for our ambitious representatives is a certainty. 


¥ Additions are made to our agency force when the right men are found 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Inspector of Agencies 








We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
Mississippi River. EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 

is a LEADING LOW NET GOST, annual dividend, MUTUAL, 

OLD LINE company. Record for 1916—increase in insurance 

in force, 20%; in paid-for business, 51%; in assets, 15%; in 

amount apportioned for 1917 dividends, 71%. 
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Some Personalities 


In Chicago Field 


CHRIS ANDERSON LEADING 
DUCER IN WINDY CITY 


PRO- 


Writes More Than $2,000,000 Each Year 
—McLeran’s Bean Farm— 
Day’s Record 


Chris Anderson is the leading pro- 
ducer of Chicago. He writes for the 
Penn Mutual and Mutual Life mainly. 


Last year he paid for $2,791,000. He 
hasn’t been below $2,000,000 in six 


years. Chris has a little office in the 


Penn Mutual suite; just a corner of a 
sanctum. Although he keeps three 
telephones reasonably busy one would 
never suspect that his sanctum was 
the thinking focus of so much activity. 
Since Darby A. Day has been in charge 
of the Mutual Life’s general agency 
Mr. Anderson has produced for that 
office $6,851,000. He has been for years 
largest personal producer of both the 
Mutual and the Penn. His slogan is 
“service.” 

A recent visit made by a representa- 
tive of The Eastern Underwriter to a 
rumber of Chicago general agencies 
found these insurance men exceedingly 
optimistic. The Chicagoans are buying 
insurance as never before and a fine 
volume is being written. 

Assisting Needy Families 

In Charles F. Bullen, Illinois man- 
ager, the Canadian Life has a highly 
successful representative. He has made 
it an important factor in the life insur- 
ance field in Chicago where he makes 
his headquarters. Mr. Bullen is inti- 
mately acquainted with many of those 
in high official circles in England and 
has kept in close touch with the many 
perplexing problems which have grown 
out of the present war. He has been 
successful in raising thousands of dol- 
lars for a fund to assist families whose 
income has been curtailed by reason of 
one or more of its members being taken 
for military duty. 

McLeran’s Bean Farm 

One of George R. McLeran’s hobbies is 
seeing that business is written “right.” 
That he has ridden a winner is seen by 
his lapse ratio. He is general manager 
of the Chicago department of the Home, 
which office he took in January, 1911, 
when that company had about $150,000 
ot business in his field. Now, it has 
over $1,000,000. In his sixth year with 
the company he finds that he has a 
lapse ratio of less than one per cent. 
Mr. McLeran is stern visaged, but jolly 
He is a close student and a carefut 
thinker. He hasn’t much use for term 
insurance, and can argue most effect- 
ively with an agent in showing him 
that the quicker term is converted in- 
to a more attractive contract the bet 
ter it is for all. Raised on a farm he 
knows that game fully as well as life 
insurance. He possesses some broad 


acres in Colorado and last summer 
spent several months there raising 
beans. Beans, three hundred and 
twenty acres of them; and, by the same 


token, beans run as high as 500 pounds 
to the acre. So it is easy to figure out 
Mr. McLeran’s accomplishments as a 
farmer. 

Girardin Started as Fire Agent 

Jules Girardin used to be a prosper- 
ous fire agent in Texas. When still a 
very young man he was making a hand- 


some income out of that business. But 
the call of life insurance was too 
strong. Eventually he came to Chi- 


cago where he is running the Phoenix 
Mutual agency. This year the first six 
months yielded almost as much all 
of 1916. He is a forceful organizer 
vho has used his talents to good effec. 
When president of the Chicago Life 
Underwriters’ Association the active 
membership was somewhere about 500 
and the meetings were looked forward 
to with pleasure. Members stopped 


as 





him on the street to say: “When are 
we going to have another meeting? I 
haven’t received a notice for some time. 
Well,I think we ought to have a meet- 
ing. I wish to bring a couple of friends 
tc show them what a live bunch we 
are.” Although it is a long time since 
he has been president he has never 
Iest interest in the organization nor 
hesitated to give liberally of his time 
and energy to further its ends. He is 
easily one of the most popular insur- 
ance men. 


Strong With Manufacturers 

Nobody in the life business in Chi- 
cago has more successfully demon- 
strated the possibilities of that field 
than Herman Kramer, of the Penn Mu- 
tual agency. Although the junior of 
many life men in his field, Mr. Kramer 
has a particularly large following 
among the successful manufacturers in 
that city. He is widely known in the 
central manufacturing district where 
he spends much of his time. One 
should attend one of Mr. Kramer’s en- 
joyable banquets given at the Manufac- 
turers’ Club to realize the number of 
his friendships and the reasons for 
bis success. He delights in having his 
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(Incorporated by the State of New York) 


Of the People 


the Company By the People 
—— For the People 


The Daily Average of the Company's 
Business during 1916 was: 


101 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 


Policyholders and Addition to 
Reserve. 

$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 





friends about him and as host he is 
par excellence. 
Bishop Has Traveled Much 

One of the older agencies in Chi- Metropolitan Life Insurance Company 
ago is that of L. Brackett Bishop, man Home Office Building 
ager for the Massachusetts Mutual. 

This is now a large agency i yhich as ” 
ie bt a ceapesiant sae a ere were some breaks in the 
ducers. The Bishop agency is like one monthly records of written business, 
big family in which sociability and ‘he sum not reaching a million. But 
good fellowship are encouraged through Mir. Day organised his forces arth sr 
frequent gatherings of the field and pneel emnaige depeche agian eS ns i 
office forces. At these assemblages that soon he put the agency - the mi : 
Mr. Bishop is at his best—a royal en Hom & month patd-for hence we = 
tcrtainer and delightful host in which @* remained without interruption f¢ 
prerogative he often has the valuable aity-nine months. | — monte, penn 
assistance of Mrs. Bishop, who takes the total was $2,920,000, the agency 
the same keen interest in their success huving passed out of the million ° month 
as does her husband. Mr. Bishop is a class some time ago. In the seventy- 
On ae ee ee os hs ,.,. @ight months Mr. Day has been in 
pores OF toratare, travel, art, nature, charge the paid for business has totaled 
and has many beautiful curios picked £42.144,000. So far this year the total 


up abroad. He is an enthusiastic trav- ; $12,573,000. 


eler. Long before government insur- “It was a far cry from Arizona to Chi- 
ance of army and navy men was cago when in 1911 Mr. Day took charge 
seriously considered Mr. Bishop had in the big city. Out in the sage brush 
evolved a plan to do away with the old he thought nothing of traveling from 
pension system through the agency 0: one to three hundred miles to visit a 
life insurance. prospect. However, the percentage of 
Day’s Agency Has Totalled $82,144,000 ¢jgsed cases was larger there. Mr. 

The second month Darby A. Day had DPz«y represented the Mutual there also 
charge of the Mutual Life Agency in a:d had been a valuable man in the 
(‘hicago the office wrote $1,000,000 of heme office. Through all the trying 


applications. This was the germ of the times to which life insurance has been 





“Million a Month Agency” idea which, subjected Mr. Day has never lost his 

now an accomplished fact, has made grip on the situation. He possesses in 

that agency known throughout the life n.arked degree the faculty of infusin® 

insurance world. For a short ti? to the minds of his 150 or more field 
Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


_ The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’”’ 


mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 














men the determination 
matter what the 
and skill may be. 


Producing More Than $7,000,000 a Year 

Now that the Uniou Central Agency 
in Chicago is producing at the rate of 
over $7,000,000 a year, BE. A. Ferguson, 
ifs manager is entitled to rank as one 
of the leading underwriters there. Few 
ruanagers are so generally well liked 
in the “street” and few have been so 
genuinely interested in promoting the 
welfare of the business in Chicago. One 
of Mr. Ferguson's principal aims has 
been to maintain a high average of pro 
duction in his agency. in this he has 
been signally successful for his men, 
of which he has not more than twenty 
average over $225,000 a year. If a man 
‘an stay with the Ferguson agency for 


win 
on 


to 
demands 


out no 
energy 


two years its dollars to cents he wili 
become a permanent fixture. Mr. Fergu 
son is a firm believer in full time 
men. The rules of his agency are strict 
in this regard. The Union Central 
agency is now in its twentieth year 
and when Mr. Ferguson took it there 


was practically no business in Illinois. 


When with the Mutual Life he was 
one of its largest personal writers. Hia@ 
father was also a Mutual Life man, 
having charge of six States. Mr. 


Ferguson is a Harvard graduate. 
President of Association 
William F. Crawford, president of the 
Chicago Life Underwriters’ Association, 
furnishes another example of what 
piuck and energy will do when proper 
ly applied to the life insurance busi 
ness in that fast growing metropolis 
This agency of the Equitable of lowa 
is now in the $2,000,000 after 
Mr. Crawford has been at its head for 
Six years. te also had to start from 
“acratch,” coming to Chicago a total 
stranger. 


class 


McCary’s Agency 
Between six and seven million a year 
is now being written by the C. J. Me 


Cary agency of the Penn Mutual which 
has attracted to its corps some very 
large personal writers, such as Chris 


Anderson and Herman Kramer 
Twenty-five Years With New York Life 

While on the subject of big producers 
in Chicago, there is James A. Campbell 
who guides the destinies of the Cen 
tral Branch of the New York Life. How 
fast this agency is going is proven by 
the figures for eight months of 1917 
which show 4,406 applications for $10,- 
1¢2,724 paid business. Over a million 
a month, that is, and Jim Campbell 
built it all up from practically nothing. 
Not long ago he celebrated the twenty- 
fifth anniversary of his connection with 
the New York Life. 
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COX BEFORE SENATE JUDICIARY 
COMMITTEE 

In his appearance ‘before the 
committee of the Senate judiciary com- 
mittee on September 22, Robert Lynn 
Cox, third vice-president of the Metro- 
politan Life, said, in part: 

“Mr. Chairman, I am appearing here 
on behalf of the Association of Life 
Insurance Presidents, which is an or 
ganization of a number of companies 
throughout the United States, from 
Maine to California. We had a confer- 
ence in New York yesterday, as a re- 
sult of which I have come down here 
to talk with you about this matter. 

“| was impressed by the fact that 
the Secretary of War this morning, in 
referring to the matter, used the expres- 
sion that it was intended to protect the 
men who owed money. He had in his 
mind protecting the soldiers who owe 
money; and then in this letter to which 
Major Wigmore referred ag ‘being writ- 
ten by a soldier, I noticed the expres- 
sion that the soldier wanted to 
his equities.” He had equities; he had 


sub- 


‘save 


obligations; he wanted a_ situation 
created whereby both could be taken 
care of. 


“Now, we are for that. We are here 
to support this bill, and I say that not- 
withstanding the fact that life insur- 
ance companies have enormous obliga- 
tions owing to them, necessarily be- 
cause of the large reserves they are 
compelled by law to carry. The amount 
of those obligations, that is, their as- 
sets, aggregate about $6,000,000,000. 
There are at least $2,000,000,000 owing 
to these companies as a part of their 
reserve on mortgages which are in- 
volved in the earlier sections of this 
bill; and to the extent that those obji- 
gations are owed to them by soldiers, 
I do not believe one of them is here 
to raise his hand in opposition to this 
bill. Let them be postponed. Let us 
wait. All that, we are for. We do not 
need to discuss it. It is the sentiment 
that is prevalent everywhere, and there 
is no more of it anywhere than among 
life insurance men. But we want you 
to consider the great injustice that is 
being done, or that will ‘be done, if you 
take one man’s money to pay another 
man’s insurance. 

“What I want to impress upon you 
is the unfairness of singling out, as 


you have here, the business of life in- 
surance from all the other businesses 
of this country and asking it to do 
something in this connection that you 
are not asking of any other business. 
That is, you are asking these policy- 
holders, as policyholders, to do some- 
thing that they are not compelled to do 
as mortgagees or in any other capacity 
in which they may be acting in this 
war.” 

Senator Brandegee here made the 
point that “If the government should 
tax all the people to pay any of these 
that the soldier could not 
would some equity in 


premiums 
pay, there 
that.” 

To this Mr. Cox replied: 

“That would be aibsolute 
I see it; and I want to say to you, Sen- 
ator, that the government is doing that 
somewhat, in effect, by another bill 
that is now in your body that is going 
to provide life insurance for these sol- 
diers, 90 per cent. of which, in my 
judgment, is going to be paid for by the 
government itself. ‘They have got a 
pitiful little $8 per $1,000 injected into 
the bill that the soldier must pay; but 
that does not (begin to cover the risk. 
The cost of the real risk, the war risk, 
is being prorated all over the country, 
and it is also provided in that bill that 
casualty and disability shall be taken 
care of, and that families shall be com- 
pensated, etc.; and it is being done by 
all the people. 

“Now I want to call attention to an- 
other thing, if I may, and that is to 
the reserve which we accumulate in 
connection with level-premium life in- 
surance; that principle involving as all 
of you know, of course, the payment 
of a larger sum than the mortality cost 
in the earlier years of life in order 
that you may escape paying an exces- 
sive mortality cost in the later years 
of tife, that forcing an accumulation of 
money which constitutes this reserve. 
That fund is in hand, on most of these 
policies, to some amount. There is a 
reserve accumulated from year to year; 
but under the contracts of insurance, 
these reserves are really available to 
the policyholder now for continuing in- 
surance. Almost all of the contracts 
provide in various ways for two or 
tthree alternatives, either that the in- 
surance may be continued at its face 
value for a certain length of time that 
will be paid by the reserve, or that the 
insured may take a certain amount of 
cash, or that he may receive a paid-up 
policy for life for a lesser amount. 

“So to the extent that the reserve is 
there and available to pay for this in- 
surance, we offer no objection. There 
is no hardship done there. That would 
be done under the contract. We are 
only referring, if you please, to the pro- 
vision which compels carrying it along 
beyond the time when there is any of 
the man’s money available to pay any 
cost of this insurance. 

“Perhaps I ought, in fairness to you, 
to call your attention to the fact that 
these policy contracts (provide that men 
may come in and practically borrow 
from the company at a low rate of in- 
terest the entire reserve, or almost the 
entire reserve. That is called the loan 
value of the policy. As this bill stands, 
there would be no reason in the world 
why a soldier could not immediately 
come to the company and say: ‘Under 
our contract I wish to borrow my full 
reserve now,’ and then go back and 
rely on the operation of the statute to 
continue the policy in force indefinitely, 
or until the end of the war and gix 
months thereafter, leaving no funds at 
all, although he had funds in hand in 
the beginning.” 


be 


equity as 





John G. Hoyt,| 
a 


president of the 
Missouri State/jfig 
Life, and Mrs.i™ 
Hoyt were snap- 
ped during their 
recent visit with 
representatives of 
that Company to 
Yellowstone Park, 
and the picture is 


reproduced here- 
with. The Mis- 
souri State Life 


has had the most 
successful year in 
its career. It is 
a strong company 
with many points 
about its man- 
agement and its 
contracts ‘which 
appeal to agents, 
and has about as 
loyal a field force 
as can be found 
in the country. 
Much of the sue- 
cess of the Com- 
pany is due to 
the splendid ex, 
ecutive abiilty of |§ 
the president and|g 
his faculty for in-|B 1 
spiring the field |i 
force to go out 
and do its level 
best. This Com- 








$200,000 capital 
and $50,000 sur- 
plus without any 
selling expense. 
Mr. Hoyt, who as 
president of the 
Cincinnati Life In- 
surance Company, 
and his associates 
purchased con- 
trol of the Com- 
pany in 1$11, at 
which time Mr. 
Hoyt was elected 
vice-president. In 
1910 Mr. Hoyt 
and his associ- 
ates purchased 
control of the 
Hartford Life, of 
which company 
Mr. Hoyt was 
made _—ipresident. 
Later the MHart- 
ford Life’s legal 
reserve business 
was re-insured. 
The Missouri 
State Life’s  in- 
vestments are 
splendid and re- 
turn a high rate 
of interest. Its 
cost of getting 
new business is 
conservative, its 
4) Management ex- 
:| penses low, so it 








pany began doing ~ 
business in 1892 

and in 1902 was reorganized as a legal 
reserve company. In 1909 it collected 


R. H. Folsom of Fester & Folsom 
says ‘he is going to sell twice as much 
of the second Liberty Loan as he did 
of the first one, when he placed $400,- 
000 worth. ‘He already has for distri- 
bution some good literature on the 
subject. Hor the Red Oross he has 
collected $268,000. Out in Englewood 
where he lives the citizens subscribed 
$254,000 for the first loan, the govern- 
ment having allotted to that town only 


$25,000. When the government’s figure 
was known the Englewood people 


thought a mistake had been made and 
one after another they kept raising it 
to what they thought it ought to be 
until finally it reached $250,000. Mr. 
Folsom, through his many foreign con- 
nections, is in closer touch with war 
situations than most Americans and 
he realizes the needs of various 
branches of government service much 
more keenly than the average man in 
civil life. Just now he is working on 
a plan to help the Motor Transport 
Volunteers of London, who do a pe- 
culiar but highly necessary work for 
the troops on leave, for which service 
financial aid is a crying need. The vol- 
unteers have transported over 225,000 
soldiers on leave across ‘London at 
night when all other means of com- 
munication have ceased. 


- = 


Louis O. Faulhauber, prominent New- 
ark agent and broker, and also presi- 
dent of the Northern New Jersey 
Casualty Underwriters’ Association, has 
been elected president of the Kiwanis 
Club, of Newark. The word “Kiwanis” 
is Indian and means “honest trading.” 
The members of the Kiwanis Club are 
representatives of different professions 
and businesses who are pledged to 
maintain the highest standard of busi- 
ness ethics. 

ca ok * 


F. M. Robertson, local agent in 


Charleston, S. C., with his family, is 
spending his first vacation. in several 
years in New York City. 


will be seen that 
this is a Company 


is well-managed and destined to 


that 
continue to forge ahead. 


Joseph A. Sinn, vice-president of the 
National Surety, died September 25 in 
the Midwood Sanitarium, Brooklyn, af- 
ter an operation. He was 64 years old 
and was one of the most widely known 
surety men in the business, being re- 
garded as an expert in his line. Mr. 
Sinn was a native of Pennsylvania, and, 
before entering the surety business, 
practiced law in Philadelphia. He en- 
tered the employ of the City Trust & 
Safe Deposit Company of Philadelphia 
thirty years ago. In 1907 he became 
vice-president of the Title Guarantee & 
Surety of Scranton, Pa. He took charge 
of the re-insurance department of the 
National Surety in 1914, later becoming 
a vice-president. He leaves a widow, 
a daughter and two sons. The funeral 
took place in Germantown, Pa. 

* sd + 


W. W. Wisler, Pennsylvania, has 
been engaged as special agent in Penn- 
sylvania for the Travelers. Mr. Wisler 
was recently connected with the Amer- 
ican Red Cross, Atlantic Division, as 
field secretary. He is a Harvard man, 
who during and after his college years, 
spent considerable time in studying 
shop management and welfare work 
among industrial men. 

+ * na t 

William S. Vetterlein, special agent 
at Philadelphia for the Maryland Casu- 
alty, has been awarded the War Cross 
and the military medal for distinguished 
conduct under fire. Three months ago 
he started for France and entered serv- 
ice as an ambulance driver. He is now 
suffering from serious injuries, having 
been hit in seven places by shell frag- 
ments. 

- * + 

George Kuhns, president of the 
Bankers’ Life of Des Moines, landed a 
swordfish on his recent trip to the 
Pacific Coast. Almost immediately up- 
on Mr. Kuhns’ return from the West 
he responded to a call from the county 
fair at Pine County, Minnesota, where 
he was the orator of the day and where 
he acquitted himself fully as well as 
in his affair with the swordfish. 
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Announces Program 
for St. Louis 


NATIONAL ASSOCIATION OF IN- 
SURANCE AGENTS’ MEETINGS 
Long Schedule of Special Topics Slated 
For Discussion—Casualty 
Program, Too 


The National Association of Insur- 
ance Agents has announced the program 
for its annual convention in St. Louis. 
The program follows: 

First Convention Day 


Thursday Morning, Oct. 11, 9.30 o’clock. 


Address of Welcome.—J. Lionberger 
Davis, president St. Louis Chamber of 
Commerce. 


Response.—Dale D. Butler, Middle- 
town, Conn. 

President’s Address.—Edward C. 
Roth, Buffalo, N. Y. 

Report of Executive Committee. 


Clarence S. Pellet, Chicago, Il., chair- 
man. . 
Report 
George D. 

man. 

Report of Committee on Organiza- 
tion.—E. M. Allen, Helena, Ark., vice- 
chairman. 

One Hundred and Tenth Anniversary 
of the American Agency System.—Ad- 
dress by Benjamin Rush, president 
Insurance Company of North America, 
the first company to authorize and ap- 
point a local agent in the United States, 
October 6, 1807. 

Adjournment. 

Missouri State Association meeting: 
Immediately following adjournment of 
the morning session, there will be a 
luncheon meeting of the Missouri As- 
sociation of Insurance Agents at the 
Missouri Athletic Association, to which 
all Missouri agents are invited. 


Casualty and Surety Section 


Committee.— 
Louis, chair- 


of Legislative 
Markham, St. 


Thursday Afternoon, Oct. 11, 2 P. M. 
Meeting in joint session with the 


National Association of Casualty and 
Surety Agents. 

Introductory Remarks.—John A. Mor- 
rison, president National Association of 
Casualty and ‘Surety Agents. 

Address.—‘Insurance and its Relation 
to Society and Government,” Frederick 
Richardson, manager General Accident 
Insurance Corporation. 

Address.—“Making Compensation 
Rates: Promulgation of Manuals and 
Plans for Rate Modifications,” by P. F. 
Garnett, field secretary National Work- 
men’s Compensation Service Bureau. 

Report of Casualty Committee.—J. K. 
Livingston, Detroit, Mich., chairman. 





Special Topics.—Resident Agent 
Laws. Development of Casualty Sec- 


tion: How Made Beneficial to Agents. 
Acquisition Cost in Workmen’s Com- 
pensation: Report on Insurance Com- 
missioners’ Convention. Co-operation 
setween all Agents on Common Dan- 
gers: Relations with State Federations. 
Committee Meetings.—_Immediately 
following the afternoon session, com- 
mittee meetings will be held as follows, 
unless otherwise announced: Executive 
committee, room A, 11th floor, Amer- 
ican Annex; resolutions committee, 
room B, 11th floor; nominations com- 
mittee, Convention Hall; State officers’ 
committee, Convention Hall. 
Thursday Evening. 
General meeting National Council of 
Insurance Federations. 
Second Day 
Friday Morning, Oct. 12, 9.30. 
“Southgate Memorial.”—Committee 
(Continued on page 10.) 


Agree to Protect 
Members’ Business 


JERSEY AGENTS HOLD MEETING 
IN ASBURY PARK 





Casualty Solicitors, Standard Forms 
and Resident Agent Law Among 
Subjects Under Discussion 


By a resolution adopted at the semi- 
annual meeting of the New Jersey As- 
sociation of Underwriters at Asbury 
Park, September 20, that body went 
on record as favoring plans by which 
the business of members called to the 
colors shall be cared for and protected 
‘by’ their associates while absent from 
business. The resolution follows: 

“That it is the sense of this meet- 
ing that if any member of the associa- 
tion be called ito the service of his 
country, his fellow members deem it 
their duty to protect the business of 
such absent member to the best of their 
ability.” 

Eligibility of Casualty Men 

The secretary presented for approval 

by the members a ruling to govern the 


admission of casualty men. It reads: 
“Only those agents are eligible for 


membership under this section who are 
compensated on a commission ‘basis, or 
on a salary in lieu of commission, pro- 
vided, however, that no sub-agents re- 
port to such salaried agent. So-called 
and recognized ‘branch officers or man- 
agers of a company are ineligible, 
whether they are duly commissioned 
agents or not.” 

After hearing the text of the new 
clause some members doubted their 
eligibility on the ground that they are 
acting as salaried managers. They were 
assured that the ruling was made only 
to govern the admission of new casualty 
members, and that old members are in 
no way affected ‘by it. All casualty 
member applications will be referred to 
the executive committee for approval. 

Welcomed by S. H. Calvert 

S. H. Calvert of Asbury Park, presi- 
dent of the newly organized Real Es- 
tate and Insurance Association of Mon- 
mouth County made the address of wel- 
come and wave assurance of hearty co- 
operation by the local organization. 

Manager Cecil F. Shallcross of the 
Royal wired from Victoria, British Co- 
lumbia, congratulating President. Cox 
upon ‘tthe work of his administration and 
extending best wishes for its continued 
success. 

President Cox made a short address 
in which he waid that the officers are 
particularly desirous that all the mem- 
bers should know just how the asso- 
ciation is being conducted. This they 
cannot do unless they come to the meet- 
ings. ‘There is much important work 
to ‘be done in every community and 
everybody should give more of his time 
and interest to the association. The 
desire is to run the organization along 
democratic, not autocratic lines and 
those who habitually stay away from 
meetings are almost certain to develop 
incorrect ideas of the broad manner in 
which the association is being con- 
ducted. “Come forward and offer your 
services,” said President Cox, “there is 
plenty to do everywhere.” So much 
work is done ‘between meetings that 
agents who do not keep in touch with 
the organization cannot possibly realize 
how much is being accomplished for 
the benefit of all. 

Value of Affiliation 

Minutes of the annual meeting Feb- 
ruary 15 and meetings of the ways and 
means committee and the executive 
committee in Newark, March 27, and 
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Company of Hartford, Conn. 
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Cash Capital ° : 
Assets ° . . 
Liabilities (Except Capital) 
Surplus to Policyholders ° 


Statement January 1, 1917 


° : $1,000,000.00 
° 2,748,832.19 

° . 1,039,977.81 
- 1,708,854.38 
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were read and approved. 

Chairman Limouze of the ways and 
means committee reported on various 
activities of the year, pointing out that 
the present acquisition cost schedule 
allows an exceedingly small margin for 
operation and profit. The value of al 
liance with the national body cannot 
be too strongly emphasized. The sup- 
port of a nation-wide organization is of 
incalculable ‘benefit in much of the most 
difficult work the local body has to per 
form. 

It is expected that after January 1 all 
companies will be using the standard 
account current that has been approved 
in conference of companies and the na- 
tional association. By co-operation with 
the national association it should be 
possible to secure favorable action on 
the proposed excess profits tax. Mr. 
Limouze expressed the belief that by 
the work that has been done insurance 
men will be exempt from this tax. This 
service alone is worth to the individual 
member many times the cost of mem- 
bership. 


September 5, 


Advanced Dues Being Paid 

The ‘by-laws have been reprinted and 
copies are now available. A new cir- 
cular setting forth the accomplishments 
of the association has also been pre 
pared as well as neat signs for office 
use setting forth that the agent has 
membership in the association, which 


is affiliated with the national body. It 
is understood that the Hudson County 
organization is going to reconsider its 
decision to remain an independent 
body. 

The most important change in policy 
in recent years was the decision to 
change the annual dues from $3 to $5. 
This has not resulted in a heavy loss 
in members as was predicted. So far 
208 have paid dues on the advanced 
basis and 49 are still unpaid, of which 
24 are in Hudson County where the sit- 
uation has been peculiar. 


St. Louis Delegates Announced 

Judge Summers of Millburn, who 
acted as delegate to the mid-winter 
meeting of the National Association re- 
ported on that meeting. Harry 8. Pow- 
ell, of Millville, moved the adoption of 
the report and the payment of Judge 
Summers’ expenses by the association. 
This offer the judge declined with 
thanks. 

Casualty Committee Chosen 

The Chair announced that the dele- 
gates to the St. Louis convertion next 
month will be the president and the 
secretary; the alternates Judge Sum- 
mers and one other to be selected. 

The following sub-committee of the 
ways and means committee was gse- 
lected to have charge of all casualty 
matters: Louis O. Faulhaber of Newark. 
general agent, Employers Liability, 





10 





Paterson; 
Douglas 


chairman; Fred Reynolds, 
W. F. Smith, Trenton, and 
Schenck, Jersey City. 

Chairman FE. V. Magee of the execu 
tive committee reported favorably on 
the names of Silas W. Hayes, Asbury 
Park, and Parker Brothers, Flemington 
for membership. Since this meeting a 
number of new applications have been 
received, 

To Improve Present Law 

The question arose as to whether this 
is an opportune time to work for im 
provement of the resident agent law. 
It was generally believed that this 
should be undertaken as soon as prac 
ticable, 

Mr. Faulhaber rose to correct what 
he believed to ‘be misapprehension on 
the part of some as to the status of 
vasualty men in the association. He 
said that the casualty men are being 
attracted to the organization in the be- 
lief that through it they will be bene 
fited and protected just as the fire men 
have been. Therefore he urged closer 
co-operation by the two branches. 

The new standard policy was _ re- 
ported on favorably by the ways and 
means committee and discussion arose 
as to whether the new form states spe- 
cifically how notice of cancellation shall 
be made. Messrs. Plume and Ransom 
were chosen a committee to examine 
the new form and report to the ways 
and means committee. 

Following a recess for luncheon pa- 
triotic addresses were made ‘by Hon 
orable Elmer ‘H. Geran, minority leader 
of the assembly and assistant prose 
cutor of Monmouth County, and by Leo 
H. Healy, an attorney, of New York. 
JOINS FRELINGHUYSEN AGENCY 
J. H. Donovan, Former Examiner for 

the Orient, Becomes Underwriter 

in the Agency Department 





J. H. Donovan, who has been ex 
aminer for New England of the Orient 
Insurance Co. for the past three years 
and has been with that Company for 
the last twelve years, joined the staff 
of the J. S. Frelinghuysen agency this 
week, Mr. Donovan will be an under 
writer in the agency department. 


Program Announced 
(Continued from page 9.) 
report by A. W. Neale, Cleveland, chair- 
man. Remarks by Charles F. Hildreth, 

Walker Taylor and others. 

“Local Agents and Fire Prevention.” 
—Special report committee on fire pre 
vention, F. V. Bruns, Syracuse, N. Y., 
chairman. 

“Agents’ Co-operation in Company 
Economy.”’—Special report South East 
ern conference committee, Fred W. 
Cole, Atlanta, chairman. 

Discussion.—“Re insurance 
and Net Lines.” 

Discussion.—‘‘Multiple Agencies.” 
Afternoon Session, Oct. 12, 2 P. M 

“Under Cultivated Lines.”——-Short talk 
to be followed by “quiz,’ by Charles 
E. Varley, Chicago, superintendent im 
proved risks department, Springfield 
F. & M. 

Special Topics.—Qualifications for 
brokers and agents; uniform system 
for collection of premiums; organizing 
insurance clubs; mutual and _ inter 
insurers’ competition; uniform § daily. 
reports and other blauks; anti-discrim 
ination laws; defense laws for the 
protection of local agents; increased 
cost of doing agency business; servic? 
or engineering department for agents 

Introduction of resolutions; adjourn 
ment. 


Treaties 


Third Day 
Saturday Morning, Oct. 13, 9.30 o'clock 
Address.—-“Co-operating in Sales and 
Advertising as Applied to Firé Insur 
ance,” William H. Rankin, Chicago, 
president Rankin Advertising Agency. 
General discussion. 
Discussion,—‘‘Fire Insurance and War 


Conservation—Obligation of Agents.” 
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W. R. HED TE ELECTED PRESIDENT 
New England Underwriters’ Conference 
Reports Automobile Conditions 
Satisfactory in That Field 


Automobile underwriting in New 
England is reported to be in satisfac- 
tory condition by the executive com- 
mittee of the New England Under- 
writers’ Conference, which met in 
annual session in Boston last week. 

W. R. Hedge was elected president, 
succeeding H. R. Clough. The othe: 
new officers are: 

G. H. Tryon, vice-president; C. S. 
Timberlake, secretary-treasurer; and as 
members of the executive committee: 
BE. C. Brush, J. V. Fothergill, C. Gunn, 
W. R. Hedge, EK. H. Hildreth, Z, L 
Hoover, €. M. Martindale, W. J. O’- 
Donnell, R. E. Stronnach, C. S. Timber- 
lake, G. H. Tryon, E. T. Wells. 

The six representatives from the 
New England conference elected t» 
serve as delegates to the national con- 
ference for the ensuing year are as 
follows: H. R. Clough, C. D. Dunlop, 
J. V. Fothergill, W. R. Hedge, G. H. 
Tryon, W. F. Whittlesey. 


M. A. DONOVAN PROMOTED 


Made Manager of Metropolitan Auto- 
mobile Department of Stuyvesant 
and State of Pa. 


M. A. Donovan was made manager 
this week of the local automobile de 
partment of the Stuyvesant and the 
Insurance Company of the State of 
Pennsylvania in the agency of J. S 
Frelinghuysen, effective October 1. Mr. 
Donovan joined the automobile depart 
ment of the Frelinghuysen agency 
about a year ago and succeeds Archi 
bald Whelp!ey, who resigned last wee 
to form an agency of his own Mr. 
Donovan was_ previously identified 
with the automobile department of th» 
Aetna Accident & Liability for sev- 
eral years. 


A. WHELPLEY & CO. FORMED 


Appointed General Agents of Automo- 
bile Department of Connecticut 
Fire for Metropolitan District 


Archibald Whelpley, who resignea 
this week as manager of the automo 
bile department of the J. S. Freling 
huysen agency, has formed the agency 
of A. Whelpley & Co. The agency has 
becn appointed general agents for the 
metropolitan d‘strict of the automobile 
department of the Connecticut Fire 
and expects to start business about 
October 1, when Mr. Whelpley’s resig- 
nation from the Frelinghuysen agency 
takes effect. 
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Grain Elevator 
Exchange Formed 


GEO. J. KUEBLER AT HEAD OF 
NEW PROMOTION 


Will Co-Operate With Both Stock and 
Mutual Companies—Compiles 
Experience Data on Rates 


The Grain Elevator Exchange has 
been formed at Chicago, headed by Geo. 
J. Kuebler, a well-known insurance at- 
torney of that city. Mr. Kuebler, com- 
menting on the new promotion to The 
Eastern Underwriter, said that the 
movement to form a high class ex- 
change was originally promoted by an 
inquiry started ‘by the Illinois Depart- 
ment early this year. This inquiry, ac- 
cording to Mr. Kuebler, developed the 
fact that at those periods of the year 
when grain movements were most ac- 
tive and under certain market condi- 
tions, some grain men found difficulty 
in securing coverage, though the main 
reason was that there was a reluctance 
to cover on some of the old wooden 
houses. 

Taking this situation as being justi 
fication for a responsible exchange, Mr. 
Kuebler proposes to co-operate with 
both stock and mutual companies and 
with the terminal ‘grain elevator men 
of the country. 

The work of the Exchange will in- 
clude the recommendation of engineer- 
ing improvements with a view to re- 
ducing the hazard and securing a lower 
rate. The Exchange has already circu- 
larized a large number of the grain 
men as. to their risk and their replies, 
summarized by the Exchange, give a 
comprehensive view of conditions pre- 
vailing in this field. 


The report of the Exchange, which 
‘'s dated September 20, shows that 86 
per cent. of the repliants carry insur- 
ance in stock companies at an average 
premium of $1.77. There are 57 per cent. 
of the repliants who carry mutual in 
surance at an average rate of $1.77 and 
20 per cent. who carry Lloyds insur- 
ance at an average rate of $1.83. 

The report shows further that 48 per 


cent. of the repliants have made no ° 


fire prevention improvements in the past 
two years and that of those who did 
make improvements 70 per cent. se- 
cured premium reductions as a result. 

From the figures secured, the Ex- 
change estimates that grain elevator 
men in the past five years have paid 
premiums of about $3,759,798 with 
losses of about $1,345,284. 

The Exchange proposes to write fire, 
lightning, tornado, explosion, inland 
navigation and war coverage. 


E. 8S. ALLEY JOINS AGENCY 
Comes From Pacific Coast to Join 
Brother in Associated Mutual Agency 
Inc.—Has Had Wide Experience 

Edward S. Alley, who has been a 
local agent on the Pacific Coast at 
Spokane and Tacoma for the past fif 
teen years, has become identified wi'th 
his brother, B. J. Alley, in the Associ 
ated Mutual Agency, Inc. He is ex- 
pected to come on to New York by 
October 1. 


DISSOLVES POTTSVILLE FIRM 

James G. Lowrey and Paul Sheafer, 
of Pottsville, Pa., have dissolved their 
partnership. Mr. Lowrey has retired, 
and Mr. Sheafer has taken his interest. 
The firm name of Sheafer & Lowrey 
will be retained. 
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ATLANTIC CITY RATES CUT 





Six and Two-thirds Per Cent. Reduction 
Following Installation of Many 
Improvements 





On account of completion of many of 
the improvements to the public fire pro- 
tection of Atlantic City suggested by 
the National Board since 1913, a. re- 
duction of 6 2-3 per cent. is made from 
all premiums as determined by filed 
conditions before September 1, and af- 
ter application of the five per cent. 
increase in rates made throughout New 
Jersey. 

As circular No. 27 provides for a 
general increase for all property lo- 
cated in the State, the Schedule Rating 
Office suggests for the convenience of 
application, and economy of expense in 
figuring for a five per cent. increase 
followed by a 62-3 per cent. decrease, 
that two per cent. be taken from the 
premiums as produced by the present 
filings of specific rates and class rates, 
and this shall be considered as a proper 
compliance with the filings of increase 
circular No 27 and filings of decrease 
circular No. 28. 

This two per cent. decrease is upon 
the premium as determined by the filed 
conditions without consideration of the 
five per cent. increase. It applies to 
all specific ratings and filings promul- 
gated before and after the Schedule 
Rating Office went into effect in 1913. 
It applies to all class rates. It does not 
apply to charges made for any privi- 
lege, permit or device as filed in the 
Hand Book of Rules and Class Esti- 
mates. Such charges are to be made 
after percentage decrease is allowed. 
It does not apply to the minimum pre- 
mium of $2. All filings and all specific 
and class rates issued after date of this 
filing will be subject to this two per 
cent. decrease and will be so printed 
on rating data. 


McMASTER ON PREVENTION 
South Carolina Insurance Commis- 
sioner Sends Letter of Caution to 
Citizens of State 
Insurance Commissioner F. H. Me 
Master, of South Carolina, has sent the 
following letter to citizens of the State: 

“September 22, 1917. 
“Dear Sir: 

“Help to reduce the shingle roof 
fires by advising the people at this sea- 
son of the year, that they should put 
a piece of old sheet zinc or an old dis- 
carded dry cell battery in their fire 
places and stoves. The fumes from 
this will rid the chimneys of soot and 
save money and houses. 

“Help prevent fires by urging people 
to rid their cellars, garrets and prem- 
ises of trash. Wave no greasy rags 
about the house to start spontaneous 
combustion fires. Do not put ashes of 
any kind in wooden boxes. Replace 
weathered shingles with tin or some 
non-combustible roof and see that their 
electrical wiring has not the insulation 
worn off and is in good order. 

“Help save the property of the peo- 
ple. This may not reduce insurance 
rates but it will save loss to many citi- 
zens,”” 


MECHANICAL APPLIANCES 


Underwriters Laboratories Issues Pam- 
phlet Giving. Comprehensive List 
of Inspected Apparatus 





The Underwriters Laboratories, Inc., 
this week issued a pamphlet containing 
a list of mechanical and electrical ap- 
pliances inspected. The pamphlet shows 
the labels used and includes accident 
hazards as well as fire. 

With the report on each appliance, 
there is given a list of the manufac- 


turers thereof together with the trade 
name of the article. This pamphlet 
may be secured from the Underwriters 
Laboratories, Inc., Chicago, on request. 

The Underwriters Laboratories, Inc., 
also issued this week a booklet show- 
ing the organization, purpose and meth- 
ods of the institution, containing pho- 
tographs of the building in Chicago and 
of types of work being done. 





GREEN ISLAND ORDINANCES 


Underwriters’ Association of New York 
State Makes Recommendations to 
Troy Community for Reductions 


The Underwriters’ Association of 
New York State has recommended sev- 
eral ordinances to the village of Green 
Island, which is adjacent to Troy, N. Y., 
the passage of which would help to 
reduce the fire rate of the community. 
Chief among ‘these is one providing for 
the inspection four times a year of 
every building in the village by the 
fire chief. The ordinance would em- 
body rules for property owners, viola- 
tion of which would make them liable 
to a fine of $25. A second ordinance 
forbids leaving overnight within thirty 
feet of any building, empty boxes, Dar- 
rels, rubbish, trash, waste paper, ex- 
celsior, etc.; does away with wooden 
ash barrels by forbidding the placing 
o? ashes in any wooden container; for- 
bids the existence of oily waste or rags, 
except when contained in a metal re- 
ceptacle, and provides a fine of $5 for 
violations. 

A third ordinance forbids bonfires for 
the destruction of rubbish or for any 
other purpose within the village limits; 
the fourth prohibits celebrations that 
include fireworks displays; the fifth 
makes it a crime to keep explosives in 
any form; the sixth and last ordinance 
forbids the existence of volatile liquids, 
like gasoline, in open vessels or in any 
receptacles except tanks of approved 
pattern and material. 

TELLS OF FRANCE 

Lieutenant Cleon E. Krouse, son of 
Clarence A. Krouse of Philadelphia, 
gave an illustrated lecture last week 
on the work done by the American 
Hospital in Paris and by the American 
Ambulance Corps. 

TO ADDRESS SOCIETY 

Arthur Richmond Marsh, editor o/ 
the “Economic World,” will be th» 
speaker at the opening meeting of the 
Insurance Society of New York on 
October 23. 

ANOTHER SHORE HOTEL FIRE 

The New Point Comfort Hotel at 
Keansburg, N. J., burned on Monday. 
The loss is estimated at $32,000. The 
property was insured for only $14,000. 
Another hotel in the Thousand Islands 
has burned with a loss of $75,000. 
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Clarke Talks to 


Industrial Men 


ADDRESS OF ASSISTANT SECRE- 
TARY OF HOME 
Five Companies in 40 Years Just Top 
1 Per Cent. Profit in 
Pennsylvania 


George A. Clarke, assistant secretary 
of the Home of New York, delivered 
an address on insurance before the In- 
dustrial Commission of Bethlehem, Pa., 
last week. Mr. Clarke told of the im 
portance of appreciating the nature of 
the fire insurance contract; explained 
that there is a considerable difference 
between insurance companies and the 
types of service that they render, par- 
ticularly when they pay their losses; 


advised his auditors of the importance. 


of carrying windstorm insurance; dis- 
cussed under-valuation; described fire 
prevention progress and the conserva- 
tion work of the National Board; cov- 
ered several other points in his inter- 
esting paper. Mr. Clarke in part said: 

“Too often property owners do not 
realize the importance of insurance, 
and even when they have their property 
insured, rarely read over their policies, 
and in some cases even do not have 
them in their possession, leaving them 
in the hands of their friends, the local 
agents, all of which is quite proper if 
the selection is made with care. An 
insurance policy is one of the most im- 
portant of all contracts, and should be 
drawn as carefully and understood as 
thoroughly as any other instrument 
where dollars and cents are involved. 
How many of you would accept a deed 
to a piece of property without reading 
it and knowing for a fact that it prop- 
erly transferred the title to the prop- 
erty referred to? 


Should Carry Adequate Insurance 

“It is especially necessary at this 
time when labor and material cost so 
much more than ordinarily, that you 
look into the amount of insurance you 
are carrying. This is doubly true 
where you have received a reduction 
in your rate on account of a co-insur- 
ance clause attached to your policy of 
insurance requiring you to insure the 
property covered for 80, 90 or 100 per 
cent. of its value, as the case may be. 
The object of co-insurance is to enable 
the insurance company to make a just 
rate. A co-insurance clause is nothing 
more than an agreement. When it is 
complied with it is inoperative in case 
of a loss. In the first place, the only 
benefit or advantage to a fire insurance 
company by reason of superior con- 
struction of a building or superior fire 
department protection is found in the 
probability of losses being partial only, 
instead of total, with a consequent 
salvage. In order, however, that a 
property salvage may result in an in- 
surance salvage the proportion of in- 
surance to value must be adequate 


Difference Between Service 
“There is a wide difference between 
insurance companies and the service 
they are prepared to render their pol- 
icyholders through their, local repre- 
sentatives. It is one thing to deliver 
a contract of fire insurance under au- 


thority of the insurance department of. 


a State; it is quite another to promptly 
and fully pay losses on adjustment 
whether one building burns or a hun- 
dred buildings burn as the result of a 
general conflagration, such as have 
visited American cities all too fre- 
quently during the last fifty years. You 
may be surprised to learn that during 
the past thirty odd years over 500 
regular fire insurance companies have 
gone out of business, and that the in- 
surance year book for 1917, recently 
published, contains the names of fifteen 
Pennsylvania fire insurance companies, 


stock and mutual, in the hands of re- 
ceivers, and Pennsylvania is no worse 
than some other States in this respect. 


War Risk 

“During the latter half of the nine- 
teenth century the practice of insur- 
“ance extended with unprecedented 
rapidity, and even in the last three 
years a new form of insurance—that of 
explosion and war risk cover—has de- 
veloped in this country. You all know 
more or less about fire insurance, and 
some of you may carry insurance 
against tornado or windstorm, which is 
quite necessary to cover you against 
loss from such hazard, and I believe it 
to be strictly in order for me to em- 
phasize at this point, the salient fact 
that there is absolutely no protection 
whatever against damage by wind- 
storm, except a windstorm insurance 
policy. Fire prevention is now an ac- 
cepted form of industrial science, but 
between you and the sudden, unherald- 
ed, unrestrained, destructive fury of 
the elemental force of tornado and 
windstorm, only an adequate protective 
policy stands as a guarantor of future 
restoration and reconstruction. And 
remember this, gentlemen, no section 
of these entire United States seems to 
be wholly free from this menace. 
Nineteen hundred and fifteen witnessed 
the largest loss from this cause of any 
year in the history of windstorm in 

this country. 

“Inland cities like Bethlehem have 
not yet awakened to the necessity of 
insuring against explosion, bombard- 
ment, riot or other war hazards, but 
on the sea coast, especially around New 
York City, a great deal of this kind of 
insurance was placed in April and May 
of this year, the reason for it being 
quite obvious to all who keep abreast 
of the times. 


Hard to Measure Value of Insurance 

“The value. of insurance as a funda- 
mental institution cannot be measured 
by figures. Can you imagine how hard 
i: would be to finance almost any busi- 
ness if those who extend credit and 
loan money did not know that the prop- 
erty owned by the individual or cor- 
poration seeking credit or a loan was 
properly covered against loss by fire 
and lightning? How many of our pros- 
perous citizens would be able to own 
their own homes if they had not been 


able to furnish a fire insurance policy 
payable to the owner or mortgagee as 
their interest may appear, when secur- 
ing a building loan? How much credit 
would our merchants have if the manu- 
facturers, large stores and jobbers knew 
they did not carry adequate, reliable in- 
surance? The answer is seen in the 
now generally accepted dictum of the 
National Association of Credit Men: 
‘Use extreme caution about buying in- 
surance which is offered at cut prices,’ 
a dictum based upon hard-earned and 
expensive experience. 


Pennsylvania Underwriting Profit 

“The insurance business is conducted 
on average. Premiums are collected 
from a large number of people to pay 
losses to a few, and the records will 
show that practically all the premiums 
collected are paid in losses and ex- 
penses, which consist of commissions 
to the agents, taxes and home office 
expenses. The records of Pennsyl- 
vania will show that since the Insur- 
ance Department was established forty 
years ago, the underwriting profits of 
all the companies transacting fire in- 
surance in your commonwealth has 
been a trifle over 1 per cent. How 
many of your banks would be in exist- 
ence today if their profits had been no 
greater? And, as has been so well 
suggested by H. E. Hess, manager of 
the New York Suburban Fire Insurance 
Exchange, ‘The bank’s profits are op- 
tained from the use of other people’s 
money entrusted to it for safe keeping, 
and at no risk that cannot be avoided 
by the exercise of ordinary business 
caution; while the profits of the fire 
insurance company are made out of 
hazarding its own money upon the 
statistical probability that its patrons 
will not burn up as much value as the 
company has bound itself to pay for.’ 


Public Makes Its Own Rates 

“The public does not realize that it 
makes its own rates, individually and 
collectively, but it is nevertheless true. 
Most rates in these times are made by 
schedules, with possibly the excep- 
tion of unexposed dwellings, churches, 
schools and such properties as are 
generally considered preferred classes, 
and written under class rates. These 
schedules begin with a basis rate for 
a property that comes up to the stand- 
ard, with charges for faulty construc- 
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tion, exposures, poor housekeeping con- 
ditions and insufficient town water 
supply and fire defense, and the man 
with the best constructed and best 
safeguarded property gets the lowest 
rate. A first class property from an 
insurance standpoint, exposed by a 
poor one, is penalized according to the 
chances of the latter burning. You 
have heard a great deal of late, of con- 
servation of Our resources, and it may 
be of interest to you to know that for 
several years the insurance companies 
have been trying to impress upon the 
property owners in the United States 
the necessity of reducing the fire waste 
of our country, which is larger than the 
per capita loss by fire of any other 
country. This has been recognized by 
several of the States, and October 9 of 
this year has been set aside as a day 
for general clean-up work. It is too 
bad that this cannot be extended and 
instead of setting aside one day a year 
for this purpose, the public should be 
so impressed that each individual 
would make every day a ‘clean-up day.’ 
Yiou will recall that October 9 jis the 
anniversary of the fire in Chicago in 
1871 which destroyed property ‘worth 
$168,000,000. 
Conservation 

“In some States conservation work 
has been carried on for some time, the 
field men of the insurance companies 
visiting a town on a certain day and 
inspecting every risk other than dwell- 
ings, and calling to the attention of the 
owner or tenant any hazardous condi 
tiuns. In some places I have known o} 
wagon loads of rubbish having been re- 
moved from basements and back yards 
where such work was carried on. Large 
conflagrations do not start as such. The 
beginning of a fire is usually small, 
and if the conditions are not right for 
a fire when one starts, it will never 
spread. I realize that the fire record 
of Bethlehem has been better than in 
a great many other places, which rec- 
ord is recognized in your rates, but if 
this great work of conservation could 
be extendea all over the United States, 
the rates of all would be very much 
lower, and the resources of the coun- 
try increased. 

“It is difficult to believe that the in- 
surance companies have worked harder 
to reduce the fire waste in this coun- 
try than any other body, knowing full 
well that as risks are improved, rates 
are reduced, but it is done cheerfully 
and at a great deal of expense. The 
best managed companies have what is 
culled an Improved Risks Department, 
besides their regular field men, the 
service of all being at the disposal of 
its local agents, to assist the property 
owners in making such changes as 
will result in safeguarding their prop 
erty and securing a reduction in their 
—.. = = = 

“Permit me to impress upon you the 
importance of seeing that your prop- 
erties are properly safeguarded, so that 
they will not be damaged from the 
causes referred to, and that your insur- 
ance is ample and is the best that can 
be purchased, in companies that have 
withstood the vicissitudes of years, pay- 
ing all claim and treating the policy- 
tolders honorably, financially solvent 
and under the best of management. 
You will recall the admonition of Ben- 
jamin Franklin—You may delay, but 
time will not.’ ” 





MALLALIEU TO TALK 


The forty-eighth annual meeting of 
the Fire Underwriters’ Association of 
the Northwest will be held on October 
8 and 4 in a Chicago hotel. The prin- 
cipal address will be delivered by W. 
E. Mallalieu, general manager of the 
National Board of Fire Underwriters. 
who will discuss: “The National Board 
and Its Work in Conservation.” 


J. M. McDONNELL DEAD 
James M. McDonnell, a_ well-known 
Troy insurance agent died last week. 
He was born in Ireland and went into 
the insurance and real estate business 

about a quarter of a century ago. 
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CASUALTY AND SURETY NEWS 





Warning Against 
Lloyd’s Agents 


SURETY ASSOCIATION SEEKING 
CO-OPERATION OF ALL STATE 
INSURANCE OFFICIALS 


Attention Called Particularly to Mon- 
treal Firm Which Has Been Offer- 
ing Fidelity Bonds 

Secretary wuilkey, of the Surety As- 
sociation of America, is now ready to 
take up with State insurance officials 
the subject of insurance in foreign 
Lloyd’s organizations. He refers par- 
ticularly to the offers of J. F. Hayden 
& Co., Montreal, to furnish fidelity 
bonds at a figure lower than charged 
by American companies. Mr. Gilkey 
quotes from a circular letter signed by 
H. O. Fishback, Insurance Commis. 
sioner of Washington, and addressed to 
members of the American Bankers’ As- 
sociation, in which he says relative to 
this firm: 

“This department feels that it should 
call your attention to the fact that 
J. F. Hayden & Co. is an alien cor- 
poration and is representing an alien 
company and there is no means of get- 
ting service on the company, or prose- 
cuting a suit against it, without going 
to the main office in London. It is very 
problematical as to the standing of 
this particular Lloyd’s, as I am advised 
that it is not the same Lloyd’s which is 
engaged in the marine business.” 

Commissioner Fishback then makes 
a plea for American companies and 
shows what they have contributed in 
taxes to the support of the State. 

Joseph Button, Commissioner of Vir- 
ginia, has also addressed a letter to 
bankers in relation to the offers of the 
Lloyd’s agents, using practically the 
same arguments as Commissioner Fish- 
back. 





NATIONAL SURETY PROMOTIONS 





William A. Thompson, Robert C. Carson 
and Robert M. Nugent 
Advanced 





William A. Thompson and Robert C. 
Carson have been elected vice-presi- 
dents of the National Surety of New 
York. Mr. Thompson has been head 
of the court bond department and has 
been with the Company for eleven 
years. Mr. Carson has been in charge 
of a division of the out-of-town contract 
department. 

Robert M. Nugent was appointed as- 
sistant secretary. 

WILL HELP BUY TOBACCO 

Fire and casualty men will have an 
opportunity to help the tobacco fund 
for American soldiers when the Fire 
& Casualty “Insurance League of New 
York City holds its third annual re- 
ception October 11 at the Amsterdam 
Opera House, Forty-fourth street and 
Kighth avenue. The proceeds of the 
affair will go to the New York “Sun’s” 
tobacco fund. Tickets are fifty cents 
each and may be had from W. F. Stanz, 
room 1610, 27 William street, who is 
chairman of the committee on arrange- 
ments. Those who wish to contribute 


larger sums may do so by advertising 
in the League’s bulletin which will be 
published within a few days. Spaces 
are being sold at from $5 to $20. 





SMALL BANKS SCORE POINT 


Plan for Mutual Insurance Forced 
Through Executive Council at 
Annual Convention 


Country banks, which comprise sev- 
enty per cent. of membership, of the 
American Bankers ‘Association, in an- 
nual convention at Atlantic City, gained 
a victory in forcing through the execu- 
tive council the proposed plan for the 
creation of mutual insurance system by 
the association which will provide bur- 
glary and fidelity depository insurance 
to small banks. The plan will be sub- 
mitted to the convention today (Thurs- 
day) for adoption. 

TRAVELERS INCREASES 

The Travelers announced last week 
that the increases in life, accident and 
health business paid for to September 
1 exceeded by a wide margin the rec- 
ord for any previous eight months in 
the Company’s history. 








Referring to compensa- 

Individual tion problems “The Gen- 
Rate Plans eral Review” takes the 
Futile position that two alter- 
natives present them- 


selves and explains its position in this 
wise: 

“Bither the insurance companies must 
very materially improve the appalling 
conditions which obtain in American 
industry, and which are the cause of 
an over-burdensome cost in compensa- 
tion underwriting, or they must adopt 
a policy of intensive publicity to stem 
the tide of legislation that is constantly 
increasing the cost to the companies on 
existing contract. Of the two perhaps 
the former plan is the most plausible. 
Certainly it is the safest and, undoubt- 
edly, offers an opportunity for perma- 
nently establishing the business upon 
a basis satisfactory to all concerned. 

“To concern ourselves at this time 
with individual rating plans and other 
schemes that violate the action of the 
law of averages is utterly futile. The 
law of averages must continue to be 
the fundamental principle that guides 
the administration of compensation in- 
surance. Opposing it with rating plans 
that invariably reduce premium income 
in the supposition that we are correct- 
ing existing evils is a fallacy. It is 
mistaking cause for effect. 

“The first necessity is to remove the 
cause which produces a high average. 
That cause being for the most part ac- 
cident frequency, admits of ‘but one 
remedy—accident prevention. 

“No insignificant amount of accident 
prevention work is being prosecuted 
now. But the several individual efforts 
should be combined. At present the 
shots are too scattered. We have not 
succeeded in dispelling that resistance 
which is the result of ignorance, ob- 
etinacy and indifference.” 
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Builders Hope 
To Stop Losses 


SURETY COMPANIES WOULD 
BENEFIT BY EFFORTS 


Contractors’ Estimates to Be Com- 
pared and Moral Credit Standing 
Established 





industry 
liability 


Stagnation of the building 
has been detrimental to the 
and surety lines but the halt in ¢on- 
struction has afforded time for 
tractors to consider the causes’ of their 
large and frequent losses. The secre- 
tary of the Consolidated Building 
Trades Credit Association says that in 
anticipation of greater building activ- 
ity in New York, trade organizations 
representing contractors and 
men are laying plans to check 
This is good news for the insurance 
men affected by 
ditions in the building business. 


con- 


material 
losses. 


whose lines are con- 


Watching Estimates and Credit 


Two protective proposed 
embody attempts to create better prices 
through the comparison of estimate 
figures before they submitted to 
builders and general contractors and 


the collection of accounts by establish- 


measures 


are 


ing a moral credit standing that must 
clear itself of old obligations before ad- 
ditional credit is granted. The 
parison of estimate prices before sub- 
mitting contract figures to builders and 
general contractors is intended to pre- 
vent losses occasioned by errors in cal- 


com- 


culations and also to educate some con- 
tractors as to what is a fair margin of 
profit. 

The clean moral credit plan referred 
to means that when a certain builder 
pay his obliga- 
tions due a particular craft the trade 


or contractor fails to 





eneral 
















FIRE AND LIFE 


ASSURANCE CORPORATION, Lid. 
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ccident 








organization advises 
who will extend 


commodation 


so its members, 
no further credit ac- 
to him until the obliga 


tion is paid. 


Lenders Are Cautious 
A definite campaign to end building 
stagnation was mapped out last week 
in New York when a committee tep- 


resenting allied building interests was 
appointed to make a close study of 


present building conditions and to sug- 
gest remedies for relief. 

Walter Stabler, controller of the Met- 
ropolitan Life, that his company 
had stopped making building loans be- 
cause it is afraid to lend under pres- 
ent conditions. 


said 


TRAVELERS INCREASES RATE 
Company Cites Unfavorable Experience 
as Reason for Action Respecting 
Physicians and Surgeons 


Because of the special occupational 
exposure’ of physicians and surgeons to 
infectious diseases which has reflected 
itself in an unfavorable health expe- 
rience, the Travelers of Hartford this 
week announced the increasing of its 
rates for all forms of general health 
insurance on this class. The advance 
in rates is effective October 1 and does 
not apply to renewals or existing pol- 
icies. 


NEW POLICY FOR FIVE DOLLARS 

For five dollars a year to select and 
preferred classes the Chicago Bonding 
& Insurance is issuing an intermediate 
accident policy paying $1,000 principal 
sum and $50 a month partial and $100 
a month total disability. The policy 
provides for 50 per cent. accumulations 
and double indemnities, surgeon's fees 
and registration 


GENERAL OPENS NEW BRANCH 


M. Green, manager of the weekly de- 
partment of the General Accident in 
New York, has opened a new branch 
at 81 Wast 125th street, Manhattan, 
under John Morano, superintendent. E. 
Hennen has been appointed inspector 
in the Brooklyn branch office. He is 
an experienced accident man. 


CLAIM ADJUSTERS DRAFTED 


The London & Lancashire Indemnity 
has lost two claim adjusters through 
the draft. L. T. O’Brien of Detroit is 
now at Fort Sheridan as is also E. J. 
Jordan of Chicago. Mr. Jordan has 
been succeeded by J. E. Saff. 

SURETY MEETING NEXT MONTH 

The annual meeting of the Surety 


Association of America will be held in 
New York October 10. 
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Bankers’ Bluff Called 


Certain members of the American 
Bankers’ Association desire to form a 
bonding company ‘within the organiza- 
tion. The bankers are in annual ses- 
sion in Atlantic City this week, when 
this question is likely to be decided. 
President William B. Joyce, of the Na- 
tional Surety has addressed a letter 
to all members of the association call- 
ing attention to numerous misstate- 
ments made in the “Yellow 
issued by the committee on this pro- 
posed bonding company plan. The 
misstatements referred to are indica- 
tive of gross carelessness or deliberate 
intention to distort the facts, coupled 
with woeful ignorance of insurance in 
general. Losses in the various States 
have been grievously misrepresented, 
the errors amounting to thousands of 
dollars in individual States. A sample 
ot the committee’s methods is shown 
where it sets forth that the burglary 
and fidelity business yielded an under- 
writing profit of $16,067,918 in the last 
seven years. The inference also is 
that this profit is derived from bank 
business alone. President. Joyce adds: 

“However, as far as this company 
is concerned, it has no right to object 
even in the mildest possible manner, 
when investors desire to organize com- 
peting companies, but we do ask the 
bankers not to let a handful of men 
whom we believe are interested in se- 
curing good official positions, to do so, 
at the expense of the business, honestly 
secured by many wide awake and re- 
liable companies, with thousands of 
agents who make their living by the 
business, and with millions of dollars 
invested to make the bonds and policies 
safe and sure!! In our case nearly 
twenty-eight years of unremitting ef- 
fort, with ten thousand representatives 
and eight millions in capital and sur- 
plus. We have information from hun- 
dreds of banks—the large majority of 
them having a capital of $50,000 or 
less—and ninety out of every hundred 
are opposed. They are especially op- 
posed to betraying the purposes of the 
A. B. A. creating official positions ana 
creating a political machine-in the 
association. It is said, ‘If these men 
want to organize a company, let them 
organize one, but it shall mot be a tail 
to the A. B. A.’ Again we ask, why 
did the committee report on seventeen 
States only. Why overlook the other 
thirty-one? It ought to have had re- 
ports from all States in the Union if 
it was to be of the slightest value 
whatever. Let it be borne in mind that 
this company is acting for itself alone 
and is interested only in bringing out 
the facts.” 

* * ® 
Jersey Prospects Brighter 

Now that the casualty agents of New 
Jersey are eligible to membership in 
the New Jersey Association of Under- 
writers, the possibilities for construc- 
tive work in that State are greater than 
ever before. The only difficulty is 
that common to numerous insurance 
organizations, the rank and file fail to 
fully realize the advantages of con- 
certed action to protect and improve 
the business. Seventy-seven members 
attended the semi-annual meeting of 
the association in Asbury Park Sep- 
tember 20. There are over 3,000 elig- 
ibles in the State so there is room for 
a vast amount of intelligent work in 
increasing the membership to a point 


Leaflet” - 








that will do credit to the organization. 
The casualty men of the State now con- 
trol over $8,000,000 in premiums. While 
the casualty business differs in many 
ways from the fire, there is much com- 


mon ground upon which the two 
branches may meet with profit to both. 
By becoming a member of the local 
body the powerful backing of the Na- 
tional Association is also secured. Only 
those who have followed the accom- 
plishments of the local organization can 
realize what this means to members. 
Take taxing measures as an example. 
Hundreds of agents throughout the 
State have been saved considerable 
money through the success of the as- 
sociation in combating higher tax 
legislation, at no expense to members 
other than the annual dues of five 


dollars. 
* * © 


Sets Himself Up in Business Through 
Compensation Payments 


Of interest in illustrating the odd 
reanner in which compensation awards 
nay be utilized, and the equally unique 
way in which a man without capital 
may, set himself up in business without 
borrowing money at exorbitant rates, 
is the case of Mike Schoolnick of No. 
', Wooster Street, Hartford. School- 
nick, who was severely injured in the 
back December 16, 1914, while in the 
employ of Butler J. Seedman as a to- 
bacco buyer, was awarded cOmpensa- 
tion at the rate of $10 a week for the 
maximum period of 520 weeks. After 
having received about $1,400 in weekly 
awards Schoolnick has made applica- 
tion for the award of the balance due 
him for the injury, about $3,800, in a 
lump sum so that he can set himself 
up in the wholesale tobacco business. 
He says he wishes to buy part of the 
Cennecticut Valley tobacco crop which 
was damaged by the recent hail storms 
and re-sell it to Hartford, New Haven 
and New York manufacturers. 

The Aetna Life, insurers of Seedman, 
advanced several hundred dollars to 
Schoolnick on a previous occasion in 
order that he might buy a horse and 
wagon and become a dealer in fruit, 
vegetables and rags, as he was unable 


to do hard work. He says that be- 
cause of his previous experience in 
buying tobacco throughout the Con, 


necticut Valley for ‘several tobacco 
firms he considers the present an ad- 
vantageous time to set himself up in 
the wholesale tobacco business. Be- 
cause of the necessity of instantly 
available capital, Schoolnick wishes to 
receive the balance of his 520-week 
award at once so that he can buy the 
cheaper grades of tobacco which were 
damaged by the recent hail storms. 


Several surgeons who examined 
Schoolnick have said that he would 


never be able to do hard work again, 
fer which reason the Aetna Insurance 
Cempany on an order by Commission- 
er George B. Chandler previously ad- 
vanced him money to start in the gen- 
eral produce business. 

oe o* * 


American Surety Doing Its “Bit” 


The American Surety is well repre- 
sented in the military service. Here is 
presented a list of those employes who 
have enlisted or were called to the 
colors: 

FROM HOME OFFICE 

Accounting Department: Edward M. 
Broadbelt, Naval Reserve at Ft. La- 
fayette, Base 6, Brooklyn; F. W. Bull, 


7th Regiment; P. M. Lawrence, En- 
listed Signal Reserve Corps. 


Mailing Division: Harry FE. lLynk, 
14th Infantry. 
Purchasing Division: Kenneth Gal- 


lien, 9th Coast Artillery. 

Agency Department: Harry Bergman, 
22nd Eng. Corps. 

Soliciting Division: Emil Dross, 22nd 
Eng. Corps. 

Claim Department: Chas. Buhl, 5th 
Regiment, N. J. N. G.; F. J. Byrnes, 
Naval Reserves. 

Legal Department: Walter C. Aberg, 
Quartermaster, Naval Reserves. 

Metropolitan Department: Charles 
Carman, 23rd Infantry; John R. Keill, 
Officers’ Training Camp at Plattsburg. 

Department of Review: James A. 
Feeney, 2nd Field Artillery, N. G., N. Y. 

Underwriting Department: Leonard 
Cocheu, Officers’ Training Camp, Platts- 
burg. 

FROM BRANCH OFFICES 

Boston: Hector MacDonald, Naval 
Reserve; William Whitley, Ambulance 
Corps in France. 

Chicago: Chas. E. Brown, Officers’ 
Yraining Camp at Ft. Sheridan, IIL.7 
C O. Swanson, Quartermaster’s Dept. 
of Army; W. R. Cooke, called to serv- 
ice of Government as telegraph oper- 
ator. 

Columbus: Karl S. Day, Second Lieu- 
tenant, U. S. Marines. 

Detroit: Foster Hale. 

Louisville: W. B. Harrison, Officers’ 
Training Camp at Ft. Benjamin Harri- 
son, 

Milwaukee: Luke H. 
cers’ Training Camp. 

Minneapolis: E. Vernon Olsson, Min- 
nesota Field Artillery; J. Lucius Schl- 
ener, Yeoman, Naval Coast Defence 
Reserve; Alfred M. Wold, Coast Ar- 
tillery at Jefferson Barracks. 

Oklahoma City: Kenneth C. 
Ist Oklahoma Infantry. 

St. Louis: George Hummert, Sergeant 
of Battery A, Missouri Division, now 
in training at Fort Sill, Oklahoma. 

Washington: Stancil Moore, National 
Guard of D. C. 

Federal Bond Bureau: Fred M. Cook, 
Second-class Yeoman in Navy; John L. 
Tunstall, Officers’ Reserve Corps. 

* n * 


Royal Indemnity Fighters 


Royal Indemnity of New 
following employes have 
United States military 


Spooner, Offi- 


Quay, 


From the 
York the 
joined’ the 
forces: 

J. G. Mays, 2nd Lieutenant, National 
Army; Charles Topping, 22nd _ Engt- 
neers, N. Y.; H. A. Tucker, Naval Re- 
serve; A. Cloos, U. $. Infantry, Regular 
Army; R. M. McChesnie, Canadian Sig- 
nal Corps; D. W. Grant, U. S. Quar- 
termaster’s Dept.; D. A. Shepherd, 
Piper-Canadian Expeditionary Force; 
J. L. Thomson, Lieut. Canadian Army 
(deceased); James Perst, Canadian 
Army; A. G. T. McLean, Canadian 
Army; W. Moore, 23rd National Guard; 
D. A. Stubbs, Training Camp Officers; 
J. E. Sutton, Training Camp Officers; 
Joseph Connolly, Lieut., U. S. Army; 
D. Murphy, U. S. Infantry, Regular 
Army; A. O. Earle, Training Camp Of- 
ficers; Charles Malon, U. S. Navy; A. 
Dante, Training Camp vfficers; F. R. 
Shoemaker, U. S. Navy; L. S. Garnar, 
Ambulance Corps; F. J. Nicholson, 4th 
National Guard; M. Convey, 13th Artil- 
lery; E. W. Briggs, Captain, Quarter- 
master’s Dept.; Joseph H. McCann, U. 
S. Army; J. B. Rouillott, U. S. Navy; 
W. J. Fitzpatrick, W. E. Connor, T. M. 
Brogan, Charles McDermott, C. E. Bar- 
ry, G. A. Jackson, C. R. Davis, L. Kol- 
man, W. Wastie, National Army; F. T. 
Mikell, Captain, National Army. 

* a * 


Enlarging New York Offices 


Resident Manager Eugene F. Hord 
of the Maryland Casualty at 100 Wil- 
liam Street, New York, has taken the 
space adjoining his offices on the third 
floor, formerly occupied by E. B. Mc- 
Connell & Co., general agents. That 
firm has removed to the twelfth floor 
in the same building. Mr. Hord’s of- 


fice has within a short time increased 
its premium income from $460,000 to 
$1,500,000. 
oe 
Shyster Lawyer Active 


While congestion in large cities has 
been blamed for most of the automo- 
bile liability, property damage and col- 
lision losses, the increased activities 
of the shyster lawyer are really re- 
sponsible for much of the excessive 
less on these lines. These parasites 
were driven out of the employers’ lia- 
bility business with the advent of com- 
pensation and it is but natural that 
they should turn up in the automobile 
business. 

a a * 
Massachusetts Accident Changes 

George H. Bean is now general agent 
for the Massachusetts Accident at 
Northampton, Mass. John McMahon, 
formerly field superintendent in the 
Middle States is now resident manager 
at Detroit where P. D. Crebbin remains 
as general agent. 

* * * 

Compensation Experience Shown 


Table IX of the fifty-eighth annual 
report, Part 3, of the New York depart- 
ment for 1917 has been issued and deals 
with workmen’s compensation classi- 
fied experience under Schedule Z on 
policies effected during 1914, brought 
down to April 30, 1916. 

*x a a 


Harry L. Hoert at Yaphank 


Harry L. Hoert of the sprinkler leak- 
age department of the Maryland Cas- 
valty at 100 William Street, New York, 
has been drafted and is in camp at 
Yaphank. 

* * * 
Fidelity & Deposit Volunteers 

Well over 100 officers, home office 
employes and field men of the Fidelity 
& Deposit have volunteered for service 
in the army or navy. Many more of 
the company’s staff were drafted. 

* * x 
Virginia Report Ready 

The Virginia department has issued © 
its report covering all insurance lines 
for 1916. 





ARMITAGE & GOTT, NEW FIRM 

William C. Armitage, vice-president, 
and assistant manager of the National 
Surety and O. Wilson Gott, his assist- 
ant, have resigned to become general 
agents of the Aetna Casualty & Surety 
for all surety lines in Greater New 
York. They will operate the agency 
under the firm name of Armitage & 
Gott. Mr. Armitage has an extensive 
surety underwriting experience which 
includes five years with the American 
Surety, four years with the Aetna In- 
demnity and nine yéars with the Na- 
tional Surety. He is particularly well 
qualified on contract surety underwrit- 
ing and has handled a large number of 
the war contract bonds written by the 
National. Mr. Gott has been for many 
years in the surety business in New 
York with the American Bonding, New 
England Casualty and National Surety. 





GOVERNMENT GETS BUREAU MEN 


O. J. Smith, manager of the Illinois 
branch of the National Workmen’s Com- 
pensation Service Bureau has left that 
position to take charge of the safety 
work in the Philadelphia Navy Yard. 
He was released by the Bureau at re- 
quest of the Federal Government. P. F. 
Garnett, the Bureau’s field secretany, is 
filling his place in Chicago. R. P. 
Heath, manager of the New Jersey 
branch at Newark, has given up his 
place to do safety work in the Wash- 
ington (Navy Yard and the New Jer- 
sey office is now being run independ- 
ently. Howard Tillson, formerly in 
charge of the Illinois branch and later 
with Conkling, Price & Webb, Chicago, 
is also doing safety work for the gov- 
ernment, 
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“As to the future it 

Accident would seem reasonable 
Prevention’s because it is proven that 
Future it pays, that the nation- 


al development of safety 
work should in a few years bring forth 
a condition of affairs heretofore hardly 
dreamed of.” These are the remarks 
of Marcus A. Dow, general safety agent, 
New York Central Lines, speaking be- 
fore the National Safety Council in New 
York last week. Mr. Dow went on to 
say that within a few years a workman 
who is employed will not only be ex- 
pected to know how to operate a par- 
ticular machine, but that his continu- 
ance in the employment will depend 
upon his observance of reasonable 
safety practices. Again Mr. Dow said: 

“I believe that when a workman is 
employed he will some day be ex- 
amined, not only as to his physical 
fitness for the work which he is to en- 
gage in, but as to his personal habits 
and as to his attitude toward accident 
prevention. I believe that within a few 
years’ time systematic instruction of 
the workman as to how to do his work 
with the least possible risk of injury 
to himself and others will be an obliga- 
tion firmly fixed on the shoulder of the 
eiployer, and that the competence of a 
foreman will be measured in part by 
his ability to enforce safe practices on 
the part of his men. I believe that the 
time is not far distant when the great 
majority of American workmen will ro- 
fuse to permit a man to work in their 
midst who is habitually careless. 

I anticipate that the time will cOme 
when the drawings and specifications 
fur every new building, whether it b2 
for an industry, a church or a home, 
will be carefully scrutinized by safety 
engineers to make sure that every 
known precaution has been observed 
in planning the building and equipment. 
' expect the day to come when the 
safety engineer, or safety agent, wii* 
be a permanent and fixed member of 
the official staff of every industrial 
plant and of every operating division 
of every railroad in the land. I be 
lieve that within these few years every 
village, every town and every city will 
have an organized department whose 
duty it shall be to protect citizens from 
injury by accident, just as the fire de- 
partment protects from fire, and the 
police department protects from crime, 
and that the agents of this public 
safety department, under a _ regular 
process of law, will have gevess to pfri- 
vate property for the purpose Of safety 
inspection just as the police and fire 
departments now have the right to in- 
spect for hazards under their juris- 
diction, 

I believe, too, that the subject of 
accident prevention will become a part 
+ tne curriculum of colleges and tech- 
nical schools, and that the degree of 
Safety Engineer will be as coveted as 
that of a physician or a Doctor of Laws. 
I am convinced that eventually the 
children in the public schools will be 
taught safe habits from the very be- 
ginning of their lives, and that they 
will grow up to avoid unsafe practices 
from force of habit, because of their 
early training. 

And when this complete process of 
evolution has been completed, and this 
land has been made in fact a land of 
sefety and freedom from preventable 
accidents, then the American employer, 
whose -farsightedness, keen vision and 
determined effort made possible this 
condition so desired and so long hoped 
for, may with the utmost satisfaction, 
lLok upon his handiwork. 

The most important steps in accidem 
prevention work, said Mr. Dow, have 
been: first, to interest the employer to 
an extent that would make him have 
implicit faith in the work and become 
a safety advocate at heart; second, to 
so interest the employes that they 
would give their whole-hearted co- 
operation toward the elimination of un- 


safe conditions and practices and culti 
vite safety as a habit. It has proven 
that success in accident prevention, 
just like success in anything else, will 
come to those who compel it. There 
has, perhaps, been no greater benefit 
derived from accident prevention work 
than through the getting together of 
employer and employe in intimate con- 
ferences in regard to a matter of com- 
nvon interest and concern. 

Another factor in development was 
the casualty insurance companies 
which early recognized the many aa- 
vantages of accident prevention. An 
emphatic proof of the value of safety 
work is the fact that casualty compa 
nies have offered substantial reductions 
in the cost of insurance based on the 
extent and effectiveness of safety 
standards,” 

o* * * 
Casualty and life compa- 

May Lessen nies know well how the 
Automobile automobile has wrought 

Casualties havoc with loss ratios and 

the managers have some 
ideas of their own as to why there is 
sG much carelessness and so many ac- 
cidents. Now the National Safety Coun- 
cil is to attempt to prevent accidents 
in the streets, as it has in industrial 
plants. The work is to be nation-wide 
and will be in charge of Charles M. 
Talbert of St. Louis, who will head a 
public safety section of the Council. 
Mr. Talbert says his keynote will be 
practical—first, to give hearing to those 
ideas that have passed through prac- 
tival test in some city, and to distribute 
those ideas, not by talk and lectures, 
but directly to public officials in charge 
of traffic in the cities. He proposes, 
by connecting up these officials, a new 
kind of national clearing house. There 
are two kinds: of safety, generally 
speaking—public and industrial safety. 
Up to this time the industrial has had 
behind it the greater incentive. It 
paid for itself. It needed no philan- 
thropy to advance the cause of indus- 
trial safety. A man killed at a street 
corner, however, was nobody's imme- 
diate affair in dollars and cents. 

Mr. Talbert advocates a traffic an@ 
en accident census in every city, an 
elaborate system of map making, com- 
pilation of accident statistics, testing 
of safety devices for automobiles and 
the issuance of safety bulletins. What 
appears lacking in the program is sOme 
method to bring about co-operation be- 
tween the courts and the police depart- 
ments in preventing recklessness by 
drivers. The courts are too lenient 
with this class of offenders just as they 
are with the automobile thieves and it 
makes little difference what anybody 
else does as long as owners of cars 
believe they can violate public policy 
and get away with it. Educate the 
j.dges to do their duty and the battle 
will be three-fourths won. 

* + * 


COAST ANNOUNCEMENT 


United States Fidelity & Guaranty 
Branching Out There—Announce- 
ment By President Bland 


President Bland, of the U.S. F. & G., 
has made the following announcement: 

Owing to the growth of the business 
of the United States Fidelity & Guar- 
anty Company and the wonderful 
geographical position from a commer- 
cial and industrial standpoint of the 
City of San Francisco, the executive of 
the Company, in order to provide the 
best service to its customers and clients 
in the City of San Francisco and terri- 
tory contiguous thereto, has concluded 
to extend and enlarge its Pacific Coast 
department. 

To this end the appointment of Mr. 
Ernest A. Robbins as one of the man- 
acers of the San Francisco office is an- 
nounced—the management in charge 








W. E. SMALL, President 


PETER EPES, Agency Mgr. E. P. AMERINE, Secretary 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders..... .. .$1,526,022.81 








HOME OFFICE, 


Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 


Alonzo G. Brooks, Ass’t Sec. 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 








C. A. CRAIG, President 


W, R. WILLS, Vice-P res. 
The National Life and Accident Insurance Company 
NASHVILLE, TENNESSEE 


Industrial, Life, Health and Accident Insurance 
in ONE policy 


C. R. CLEMENTS, Sec, & Treas. 











will hereafter be known as Borland, 
Johns & Robbins. Mr. Robbins has 
been in the service of the Company for 
many years. He is a trained under- 
writer, qualified to render prompt and 
efficient service to all clients. 

We think we have added strength 
to our San Francisco office and we be- 
speak for it the continuous patronage 
of the citizens of the city and the State. 

Mr. James H. Borland continues as 
senior manager, with the same duties 
and powers, while Mr. H. V. D. Johns 
will continue as one of the managers 
and perform the duties assigned to him 
as heretofore, 


HAROLD E. WESCOTT DEAD 

Harold E. Wescott, for many years 
with the American Surety died in 
Hollywood, California, September 15. 
He began his connection with the 
American Surety at Manila, from where 
he went to Hartford as manager, later 
serving in a similar capacity in Wash- 
ington. In 19*1 he was made manager 
for the middle district at Chicago, 
where he remained until he became 
seriously ill. 


‘The executive committee of the In 
surance Federation of New York State 
was to have held a special meeting 
in Utica yesterday. G. T. Amsden, of 
Rochester, president of the Federation, 
was in town last week. 


INCREASING COMPENSATION 
HAZARDS 

New compensation 

tinually 


hazards are con- 
arising in the busi- 
ness owing to the active entry of Amer- 
icans to that field now that the supply 
of many compounds formerly furnished 
by Germany has been cut off. A large 
amount of experimental work is going 
on not only in the munitions but other 
branches and it is only natural that a 
certain amount of human material shall 
be sacrificed in the process of building 
up this ever increasingly important in- 
dustry. An instance of this is shown 
in the manufacture of certain acids. 
Laborers, mostly Southern negroes, are 
incuced to enter this industry through 
advertisements offering them a dollar 
an hour. When a man starts to work 
he may be able to remain on the job 
three or four hours a day. In a short 
time three or two hours is the most he 
can stand and after two or three weeks 
the worker is “all in” and is sent to a 
hospital, from which he emerges in 
most cases as a physical wreck. Some 
ef these plants are in New Jersey, 
where after October 4 all employers 
will be required to carry compensation 
risks. As casualty companies gener- 
ally refuse chemical plants it becomes 
a matter of conjecture what these 
New Jersey manufacturers will do for 
protection. 


chemical 
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Pan-American Life Insurance Company 
NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Se $1,000,000.00 
OUR 1916 STATEMENT SHOWS 
Insurance in force.........-. (over).... $42,400,000 
I 5) oo a5. 9 k'G'.0 4 Honk bw no ore (over).... 5,600,000 


New Insurance paid for...........+.+++ 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S. A. 














PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Write GEO. E. COPELAND, 


Investigate 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 
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REAL SATISFACTION 


ANNULMENT 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 








American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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Jos. D. BOOKSTAVER 


76 William St., alee 230 Grand St. 
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NATIONALUNION 


Fire Insurance Co 








__ An Insurance Company’s safety depends upon the ability, experience 
_ and integrity of the men who manage its affairs. The proper 
| conservation of its premiums for prompt and equitable payment of wl 
claims and for reserves to safeguard policyholders is a matter of 
prime importance to all agents who seek complete protection for 
their patrons. The safety of funds is always the first consideration 
of the NATIONAL UNION, which weighs every transaction with due 
regard to the inalienable rights of its policyholders, agents and stock- - 
holders. There are no exceptions to this rule—ABSOLUTELY NONE. PY 
The NATIONAL UNION has a Policyholders Surplus of $1,756,262. _ 
Its Reserve for the protection of policyholders is $2,362,164. 
_ And aside from ample resources, excellent experience and strict 
integrity dominate an organization whose service and paar 
adding prestige every day to the name 
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To the Man Who is Willing—and Will 


SUame NDER AT 


UMONT - 


We are prepared to offer unusual opportunities for money-making 
W and creating a competence for the FUTURE. 


FOR CONTRACTS AND TERRITORY, ADDRESS 


H. M. HARGROVE, President : Beaumont, Texas 

















